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FIRE COMPANIES 
WANT INCOME TAX 


Treasury Department Asked if Returns 
Cannot be Made on “Incurred” 
Loss. 
INSTEAD OF ON “PAID” LOSS. 
Brief Filed by Associate Counsel Doyle, 
National Board of Fire Under- 
writers. 


Cornelius J. Doyle, associate counsel 





of the National Board of Fire Under- 
writers, appeared before the United | 
States Treasury Department a few days 
ago and presented an additional brief | 
and argument in behalf of the fire in- 
surance companies with reference to the | 
form of reporting under the Federal in- | 
come tax law. 

It was the contention of Mr. Doyle | 
that, owing to the peculiar character | 


of the fire insurance business, the fire | 
companies should be permitted to re-| 
port and pay net income tax on the} 
basis of losses incurred rather than up- | 
on the basis of losses sustained and | 


paid. 
The Conflagration Hazard. 

The principal argument was that on 
account of the conflagration experience 
to which the fire companies are peculiar- | 
ly susceptible it might be possible for | 
a fire company on December 15 of a! 
given year to show an anticipated net 
profit of $500,000, and, yet, a conflagra- 
tion, such as was sustained in San Fran- 
cisco, if it occurred on the 20th day of 
September, not only would wipe out the 
anticipated profit of $500,000, but would 
add $1,000,000 to the total loss of the 
business for that year. 

It was further argued by Mr. Doyle 
that on account of the time required 
to make these adjustments it would be 
physically impossible to investigate, 
estimate and pay these losses during 
the few remaining days of that calendar 
year. 

Uniformity of Bookkeeping. 

It was further recited in the argument 
that to pay the net income tax by the 
fire companies on a sustained or incur- 
red basis rather than upon a paid basis, 
it would add to the uniformity of book- 
keeping, as well as the uniformity upon 
which the State governments require 
these reports to be made, and that, in 
the end, the United States Government 
could not suffer any loss, for the reason 
that if there were a variance between 
the amount of estimated, sustained or in- 
curred loss in one year and the amount 
of the paid loss for the following year 
this variance would be apparent and 
the Government would receive a tax 
upon it. 
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Casualty & Surety 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


| Millions Would be Required to Keep 


CITY’S PENSION 
FUNDS BANKRUPT 


Investigation Shows it Impossible to 
Meet Obligations Assumed Under 
Retiring Plans. 
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ACCUMULATING ONLY DEFICITS. 


shows 





. ' 8 ‘ 
Fire, Lightning, Windstorm, Automobile, up Payments—No Reserve or 
x , P | Actuarial Basis. 
Parcel Post, Tourists’ Baggage, Marine, 
: . | An investigation of the various so- 
Sprinkler Leakage, and Registered | called “pension funds” maintained for 
M | In | different departments of the New York 
a surance city government, that these 
, ' ‘ funds are not only headed for bank- 
pas Avoids controversies and disagreements if practicable; if not, | ruptcy, but that some of them at least 
pacifies or reconciles if possible; rectifies if justifiable, and | have not even the nucleus of a fund 
never fights in court if preventable. | and stand on the city’s records as hope- 
less deficits. Some time ago S. H. 
: Wolfe, the actuary, revealed the con- 
ELBRIDGE G. SNOW, President | ditions existing in the teachers’ pe.- 
sion fund which was in such bad 
shape that it was impossible to carry 


out the retirement lack of 
money. 





plan for 
It is now found that a 
dition exists in connection 
city pension funds. After a long and 
| thorough investigation into the opera- 
| tion of the retirement plan of the police 
| department, Emory R.- Buckner, as 
| special counsel for the Bureau of Muni- 
| cipal Research, now declares that the 
police department fund will be incap- 
able of meeting the obligations it has 
| assumed. The fire, health and street 
|cleaning departments, as well as one 
|} or two others which are supposed to 
have pension funds, are likewise fac- 
ing the same crisis. 
| There are no “Funds” at all. 
It took but a 


similar con- 
with other 
Entered United States 


North British 1866 
and Mercantile 


Insurance Co. 


Established 1809 





¥ brief examination to 
we , Pe show that the police department pe 

Since 1860, when the North British & Mercantile entered the United | sion fund had assumed ctligations ef 
| such staggering proportions that it was 
| hopelessly insolvent. Concerning this 
| fund Mr. Buckner says “Take as a basis 
| of calculation the 10,000 men on the 
police force and let us assume that 
the force will stay at that figure and 
that no vacancies will be filled. A fund 
of $65,000,000 would have to be invest- 
ed at four per cent. to meet the obli- 
gation. As a matter of fact, the so- 
called pension fund less than a year 
ago was about $97,000. Then take the 
teachers’ fund. If there were a real 
reserve fund to meet its necessary 
obligations, invested at three and three- 
quarters per cent., it would have to 
amount to $45,000,000. Instead of that 
sum there is practically nothing at all. 
There isn’t any fund and they know it, 
and just now they are retiring hardly 
anybody.” 

Obligations on the City. 

In all of the departments but the 
fire department, the employes are re- 
quired to contribute a small percentage 
of their salaries toward the fuad. The 
street cleaners, who are assessed three 
per cent.. are the most heavily taxed. 
In the case of the police department, 
the city is legally compelled to make 
up the deficit. For the others the city 
contributes from its revenues from 


States, 1,833 Fire Insurance Companies have failed or retired 








State Mutual Life Assurance Co. 


ND oO FF --—-_— 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
..- PROGRESSIVELY SUCCESSFUL... 


January 1, 1913 
Assets - - - 
Liabilities - 
Surplus Mass. Standard 


Insurance Issued, 1912 - $22,831,849.00 
Insurance In Force - . . $160,951,604 00 


The year 1912 was the most successful in the history of the State Mutual 
That means successful agents. 


Only the highest grade men considered. 
EDGAR C. FOWLER, Superintendent of Agencies 


$40,824,834.55 
37,768,198.59 


$3,056,635.96 
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YES! 


WHAT IS AGENCY SERVICE? 








FIRS T—A guarantee that we will look after the interest of the EFFICIENT AGENT FIRST! 


SECOND—That in addition to supplying his rate book and application blanks, WE WILL TAKE A PERSONAL 
INTEREST IN HIS WORK; supply him with a proper outfit; GIVE HIM PATIENT AND 
CAREFUL TRAINING, and lead him to success through the continual development of plans which 


will help him to eliminate all waste time and energy. 


OUR HOME OFFICE IS PREPARED TO DO JUST THIS! 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 
JOHN M. HOLCOMBE, President. 





ADJUSTS LIVE MAN’S GLAIM 


GREW OUT OF RETURNED LETTER. 





Fidelity Mutual Took Prompt Action 
When Letter Came Back Marked 
“Deceased.” 





A curios case in which death claim 
papers made out or a living 
policyholder who is in good health and 
was entirely ignorant of the, dispatch 
with which his life insurance was be- 
ing settled, came up in Fidelity Mutual 
Life’s agency at Birmingham, Ala. The 
policyholder is George S. Jackson, of 
Birmingham, and a letter addressed to 


were 


him by the Company was returned 
maiked “deceased.” Without further 
formality, the Fidelity Mutual Life im- 


mediately started the case through its 
settlement as a claim and it was not 
unt 1 the n_cessary papers were forward. 
ed to Ed. L. Anderson, manager for 
the Company at Birmingham, and the 
required proof sought, that it was dis- 
covered that the policyholder was not 
only living, but in entire ignorance of 
the settlement the Fidelity Mutual was 
preparing to make on his policy. 

The prompt action of the Fidelity 
Mutual Life in having this case investi- 
gated and losing no time in seading it 
through its course of settlement, not 
only speaks well for the company but 
is a tribute to all life insurance as con- 
ducted by the old line companies. On 
the slightest evidence, the companies 
take the initiative in the payment of 
proceeds of policies. 

In a letter to Manager Anderson of 
Birmingham Mr. Jackson says: 

“Replying to your inquiry as to claim 
under my policy with your company, 
beg to advise you that I am a very 
live man and not as yet a dead one. 
The information that your Company 
acted upon, presuming that I was dead 


furnished on a returned letter from the 
Post Office Department marked de- 
ceased, shows their very uxusual 
promptness toward handling death 
claims. Your company also advises 
that in view of the fact premium note 
due on the policy October 2, 1913, was 
unpaid with its own provision lapses 
the policy, but the accumulations on the 
policy would extend the insurance up 
to the present time, and if death claim 
papers were properly filed the policy 
would be in full force and prompt 
settlemeat would be made. 

“IT am glad to state while living I 
have learned the Fidelity would be so 
prompt in handling my claim after 
death, and I take pleasure in recom- 
mending the promptness of this com- 
pany.” 





APPOINTS PUBLICITY MANAGER. 











Philadelphia Life Puts Marmaduke B. 
Bowden in Charge of Its Publicity | 
and Advertising. 
Marmaduke B. Bowden has. been } 
made publicity manager of the Phila- 
delphia Life and will have charge of all 
of the Company’s advertising and gen- 
eral publicity in the future. Mr. Bowden 
is an experienced man in the work of 
his department and will be sure to 
keep the Company to the front. 





WESTERN MASSACHUSETTS ASS'N. 
The Life Underwriters Association { 
of Western Massachusetts met at the 


The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





ELEVEN MILLION DOLLARS 


Deposited With The State of indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, Vice President 
1231 State Life Building 











Nelson-Haynes Hotel, Springfield, for 
its January gathering with about forty | 
members present An address was| 
mede by Walter I". Hawkins, general | 
counsel of the Berkshire Life on the 
unjust taxation of life insurance, which | 
he said was due largely to the ignor- | 
ance of legislators as to the status of | 
life insurance funds. The annual | 
ineeting of the Association will be held | 
in February. | 





GREAT SOUTHERN 


Life Insurance Company 
HOUSTON, TEXAS 
INSURANCE J. S. RICE, President J. T. SCOTT, Treasurer 


ee OUR RECORD 


AUSTING aT aati 
TARTHURs 
eoet Rig. COMPANY. P 

COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURANCE IN FORCE 


*AMARILLO 


DENISON, 
THE DALLAS TEX ARKANA® 
BIG Fiworth ? 
TExas GREAT 






*DEL RIO 





GROSS ASSETS paid-for basis) 
Dec. . x d 
Dec. 3i 5 191 0 1 057,016.02 5,352,260 00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 


Nov. 30,1913 1,500,605.92 22,894,941.00 
FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 











' The New Policy Contracts 


ISSUED BY 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


TYPIFY 























Policy Perfection 24 combined with Liberal Agency Contracts 


Offer to Life Underwriters of proven ability and integrity unexcelled opportunities for 
GENERAL AGENCIES 


Address Home Office, 50 UNION SQUARE, NEW YORK CITY 
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PROVIDENT LIFE AGENTS MERT 


PROMINENT FIELD MEN SPEAK. 








Program Full of Live Subjects Arrang- 
ed For Third Annual Gathering 
Now in Progress. 





Philadelphia, Jan. 14—The General 
Agents Association of the Provident 
Life & Trust Co.. is now in session for 
iis third annual meeting here. Yester- 
day the visiting general agents were 
welcomed in an address by Asa 535. 
Wing, president of the Provident Life 

The response was made by William 
). Yerger, of Cincinnati. An address 
by Lester V. Bailey, president of the 
Association, on “A Review of the Past 
and a Forecast oz the Future,” was fol- 
lowed by a business session. In the af- 
ternoon there were addresses by War- 
ren M. Horner, of Minneapolis, on “The 
Provident; Its Past, Its Present and 
Its Future,” and by S. S. Saffold, of 
Cleveland, on “Our Very Best Policy 
Contract,” both subjects being thrown 
open for general discussion. 

More Limited-Payment Policies. 

William Ashbrooke predicted that 
more limited-payment policies will be 
sold as a result of general study of 
the life-insurance situation. The psy- 
chological aspect of policy-selling, he 
said, is as important as that which 
concerns merely the increase of busi- 
ness and he recommended that every 
agent study carefully the business ex- 
perience of the person to be insured, 
the most apparent needs he faces and 
the likelihood of old age difficulties. 

Agents from every section of the 
country followed the line of Mr. Ash- 
brooke’s argument and reported in- 
stances where the straight-life insur- 
ance had become a great hardship in 
the latter years of policyholders’ lives. 
It was even asserted that at 60 years 
a 10-payment policy is the logical sale. 
The man under 50 years of age, it was 
generally declared, makes a great mis- 
take in purchasing anything but the 
limited payment insurance. As one 
agent put it, it is more probable that 
the children of poor parents will in 
the latter’s old age take more interest 
in the matter of protection if a policy 
has only a few years to run than if pay- 
ments must be made regularly until 
death. 

At to-day’s session David G. Alsop, 
actuary of the company, spoke on 
“Death Losses and Maturing Endow- 
ments.” Other speakers on the pro- 
gram were: Walter E. Vail, of San 
Yrancisco, “Geting Rid of Dead Wood,’ 
and Irving R. Coles, of Denver, “En- 
ergizing the County Agent.” Frank Le 
Bar, general agent for New Jersey, pre- 
sided. In the afternoon, with W. Miller 
Seott of Buffalo, presiding, F. J. Ham- 
mer, of Boston, spoke on “The Personal 
Equation in Soliciting,” and William 
M. Scott, general agent for Eastern 


On Thursday, the closing day of the 
meeting, the morning will be occupied 
by an address on “Reduction of Over 
Dues,” by Paul Loder, and the “ques- 
tion box,” conducted by J. Thomas 
Moore, manager of the Insurance De- 
partment. 

The annual election of the Associa- 
tion will then be held and other matters 
of business transacted. In the after- 
noon the various departments of the 
company will be open for inspection 

The officers of the General Agents 
Association are: 

President, Lester V. Bailey, 
cester, Mass. 

Vice-President, Warren Horner, Min- 
neapolis. 


Wor- 


Secretary-Treasurer, David Evans, 
Philadelphia. 
Executive Committee, Richard H. 


Pickering, Chicago; Graham C. Wells, 
Pittsburgh; William M. Scott, Phila. 








AGENCY SUPERVISORS’ MEETING. 





New York Life Men Gather at Ormond, 
Fla. For Annual Discussion of 
Business—Officers Attend. 





All of the home office executives of 
the New York Life are at Ormond 
Hotel, Ormond, Fla., except Secretary 
John C. McCall, atending the an- 
nual meeting of the agency supervisors. 
There are ninety-three supervisors in 
attendance. The meeting opened on 
Monday, January 12 and will close to- 
day when the party will leave for their 
respective home cities. Questions of 
business practice and field conditions 
are the matters that have been under 
discussion by the gathering. 





TALK OF TAKING UP INDUSTRIAL. 





Fraternals Would Retaliate Against 
Companies Claiming Group Plan 
is Aimed at Them. 





The fraternals are reported as plan- 
ning to enter the industrial field as a 
last stand against their rapidly falling 
membership of the organizations. It is 
said that they figure on interesting the 
youth of the country, to train them 
early in the fraternal way. This step 
is regarded wholly as a retaliation 
against the old-line companies which 
have taken up group insurance, the fra- 
ternals claiming that the group pla? is 
aimed at their organizations. 





RESIGNS AS GENERAL COUNSEL. 

F. H. Calkins, general counsel for 
the Fidelity Mutual Life, has resigned 
to take up the practice of law in New 
York city. Mr. Calkins will make a spe- 
cialty of life insurance litigation and 
c'aim adjustments. He has had con- 
siderable experience in this line, hav- 
ing been closely associated with the Fi- 
celity Mutual’s legal and claim depart- 
ments. 


CRITICIZES TWO OHIO CO.s 


UNIVERSAL AND TOLEDO LIFE. 





W. H. Hunt, President of Cleveland Life 
Issues Open Letters on Com- 
panies—Case in Court. 





William H. Hunt, president of the 
Cleveland Life of Cleveland, O., in two 
open letters which he has made public, 
severely criticizes the administration 
of the affairs of the Universal Life of 
Cleveland and the Toledo Life. Mr. 
Hunt Jast week filed a petition in court 
to compel the officers of the Universal 
Life to transfer to his name five shares 
of stock, which he states he purchased 
from George E. Calhoun. This Mr. 
Hunt says, the Company refused to do. 
Mr. Hunt also owns one-twentieth of a 
share in the “Founders Board” of the 
Company. 

The petition says that Mr. Hunt made 
demand in writing on Secretary Stev- 
enson and Milton Koblitz, one of the 
vice-presidents, for permission to in- 
spect the books of the Company. This 
demand was denied, it is said, as was 
also his inquiry as to when the stock- 
holders’ meeting is to be held. 

The refusal of the officers of the 
Company to comply with his requests, 
Mr. Hunt says, was because they did 
not want him to know when the stock- 
holders’ meeting is to be held and did 
not want him to take part in it as a 
stockholder. 

The open letter signed by Mr. Hunt 
dealing with the affairs of the Universal 
Life, is headed, “A Gullible Public and 
the Universal Life Insurance Co.” It 
says in part: 

“The welfare of sound life insurance 
and honest finance requires that this 
enterprise be suppressed. It has been 
running now for three years in open 
disregard of business integrity and com- 
mercial honesty. 

“The Universal Life Insurance Com- 
pany, Swetland Building, Cleveland, 
Ohio, and the Pioneer Life Insurance 
Company of Kansas City, alleged to be 
owned by the Universal Life, are con- 
trolled by the same men. 

“In March, 1911, the Universal Life 
Insurance Company was conceived by 
O. L. Van Laningham, whose opera- 
tions prior to that time, as a stock 
manipulator and juggler in ‘High Fi- 
nance’ achieved national notoriety.” 

The letter then tells of the promotion 
of the Company and naming the men 
as chiefly active in this as John Albert- 
son Stevenson, James Smith, known as 
“Stevenson & Smith” and O. L. Van 
Laningham and he also names Wilbur 
S. Tupper as one who later became an 
associate. 

“It will be observed,” continues Mr. 
Hunt, “that while the Universal Life 
Insurance Company was chartered to 
do an insurance business, it has not 
qualified as such or written any insur- 
ance, and that it has no charter author- 
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ity to act as a holding company. All 
of the schemes and devices that it has 
employed are of the same general char- 
acter as those employed by the Colum- 
bus Securities, the International Secur- 
ilies company, and a score of other 
similar enterprises that have ravished 
the public of many millions of dollars 
representing for the most part the sav- 
ings of the smal] and innocent investor. 

“The statements made to the public 
by the officers of the Universal are 
false and misleading, and ingeniously 
calculated to deceive the public and to 
aid their stock-selling schemes. An ef- 
fort is to be made immediately to effect 
a complete disclosure of the affairs of 
the Universal Life Insurance Company 
and its stock-selling operations, its con- 
nection with the Pioneer Life, and other 
deals. 

“The ‘Founders Board,’ a 
scheme first employed to raise money; 
the details of the deal whereby the 
Universal acquired control of the Pio- 
neer Life, and sundry other manipu- 
lations, are facts which every stock- 
holder and the public are entitled to 
know about. It is believed that vastly 
more money has been consumed to date 
in expenses of promotion and stock 
selling than remains for the deluded 
stockholders.” 


so-called 


WINSLOW RUSSELL A DIRECTOR. 





Phoenix Mutual Life’s Agency Manager 
Honored—Secretary Cornwell 
Also Elected. 





At a meeting of the directors of the 
Phoenix Mutual Life Monday, two 
vacancies on the board were filled by 
the election of Secretary Silas H. Corn- 
well and Agency Manager Winslow 
Russell. Mr. Russell takes the place 
held by Edward D. Robbins, general 
counsel for the New Haven Railroad 
who recently resigned. 

Mr. Russell’s brilliant record in the 
management of the Phoenix Mutuai’s 
agency affairs has demonstrated his 
ability to take on added responsibility. 
Mr. Russell came to the Company as 
manager at Boston in 1902. He was 
called to the home office in 1904 and 
moved up from assistant superintend- 
ent of agencies to agency manager. He 
has the highest ideals in regard to life 
insurance field work and adheres 
strictly to them in his selection of 
men to represent the Phoenix Mutual. 


on 


MANAGER ALLEN GIVES PRIZES. 
The excellent record made by the 
New York office of the New England 
Mutual Life under Manager Edward W. 
Allen, and especially during December, 


was very gratitying to Mr. Allen and 
in recognition of the splendid service 
of the leaders in the agency he pre- 


sented the leading four producers each 
with a handsome’ umbrella The 
agents receiving the gifts were Joha F. 
Isadore Freid, George A. 
Paul Tillinghast. 


Dempsey, 


Smith and 








AMERICAN CENTRAL LIFE 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address 


Herbert M. Woollen, President 
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MORE PART-TIME DISCUSSION 


PHOENIX MUTUAL’S NEW PLANS. 








President John M. Holcombe and 
Agency Manager Russell Take up 
Com. Merrill’s Questions. 





The most interesting contributions to 
the present dscusson on the employment 
of part-time men, are the definite state- 
ments of policy on this important ques- 
tions, that have been made by the 
companies in reply to questions put to 
them by Insurance Commissioner Robert 
J. Merrill of New Hampshire. The 
statements of several of the companies 
have appeared in recent issues of The 
Eastern Underwriter and others are 
given in this issue. The stand of the 
companies as given in the replies to 
Commissioner Merrill, show a consider- 
able difference of opinion in the inter- 
pretation of what constitutes part-time 
practice and at what point a part-time 
agent becomes merely a “side-liner.” 

All uniformly agree that there is a 
place for part-time men in the business, 
especially in the rural districts. Some 
of the companies will not employ an 
agent on the part-time basis unless he 
gives assurance that it is his intention 
to become a regular representative of 
the Company. The New York Life re- 
quires such a statement by the agent in 
his application and places a time limit of 
six months as his period of probation. 
The Phoenix Mutual Life adopted on 
January first a very comprehensive pro- 
gram which places restrictions on part- 
time practice and brokerage business. 

Phoenix Mutuai Program. 

President John M. Holcombe, of the 
Phoenix Mutual Life in his letter to 
Commissioner Merrill told the Com- 
missioner of the Company’s new stand 
and enclosed a circular on the subject, 
the substance of which has appeared in 
The Eastern Underwriter. President 
Holcombe said: 

“I have received and read with a great 
deal of interest your communication un- 
der date of November 11. If you will 
read the enclosed eircular I think it will 
give you a very Clear idea as to the 
position this Company takes in the ques- 
tion concerning which you write. It has 
long seemed to us a very important 
matter, but we have not, for several 
reasons thought it best until this time to 
take the stand which is indicated in 
these declarations. This whole question 
has been discussed with many of our 
general managers and we are all in ac- 
cord as to our views of it. Possibly our 
plan may result in some diminution at 
the outset in the total of new business 
written, but we are confident that at 
the end it will produce a better and 
indeed larger business which will be 
more strengthening to the Company and 
more profitable to the agents. 

“It seems scarcely necessary to ex- 
press our judgment on the particular 
points about which you ask. But I may 
say that in my opinion there are some 
dangers in licensing any employes of 
any institution for the purpose of secur- 
ing his influence among his asociates, 
but without expecting that he will be- 
come a good and productive agent in 
other directions. We shall be very glad 
indeed to co-operate with you in any- 
way we can in the good work in which 
you are engaged.” 

Winslow Russell Explains Plan. 

In a letter to The Eastern Under- 
writer on the agency practice of the 
Phoenix Mutual Life, Winslow Russell, 
agency manager for the Company says: 

“The position which this Company 
has taken concerning the issuing of 
business written by certain agents and 
brokers in the future is substantially as 
follows: 

“We expect to continue to issue busi- 
ness for part-time agents provided a 
minimum amount of premiums is re- 
ported annually, this minimum amount 
being sufficient to establish the fact 
that a reasonable amount of time is giv- 
en to the solicitation of life insurance. 

At the end of 1914 in cities we shal! 
decline to renew the licenges of aJl part- 


time men, but shall renew them in rural 
districts, providing they have reached 
the assumed minimum in paid for pre- 
miums. 

“We shall issue no brokerage busi- 
ness this year except that which is re- 
ceived from full-time life insurance men, 
who, if they represent other companies, 
will be required to submit an equal 
amount in their own companies unless 
such companies carry their full limit— 
in such case, if the risks are high grade, 
we shall be willing to write. 

“We are going to do our best to elimi- 
nate from our ranks the part-time, in- 
efficient, untrained agent, who in a meas- 
ure has been a part of the so-called 
‘helper’ or ‘booster’ system, which we 
think has injured every good life insur- 
ance agent in the country.” 





PEREZ F. HUFF GIVES LUNCHEON. 





New York General Agents Meet Union 
Central’s Metropolitan Manager 
With Warm Greetings. 





The New York managers and general 
agents of the various companies gave 
a warm welcome to Charles B. Knight, 
who was recently appointed manager 
here for the Union Central Life, at a 
luncheon give in his honor by Perez F. 
Huff, who has been appointed asso- 
ciate manager with Mr. Knight. The 
luncheon took place Saturday at the 
Drug and Chemical Club, 100 William 
street. 

Mr. Huff presided and everyone pres- 
ent added something to the general 
welcome given Mr. Knight. The latter 
responded with sincerity and feeling 
and was deeply appreciative of the 
good fellowship manifested. 

The luncheon was a most enjoyable 
affair and showed the cordial relations 
of the managers lrere. Mr. Huff was 
assisted in his arrangements for the af 
fair by Alfred M. Best. Among those 
present were: 

T. R. Fell, manager Massachusetts 
Mutual Life; J. S. Myrick, manager 
Mutual Life of New York; William N. 
Compton, general agent John Hancock 
Life; A. H. Gseller, manager National 
Life of Vermont; William T. Ferris, 
general agent Provident Life & Trust; 
Donald Sinclair, superintendent Metro- 
politan Life; Dr. Charles S. Evans, 
chief examiner of the Union Central 
Life; Dr. A. H. Hansen, also an ex- 
aminer of the Union Central Life; Wil- 
liam F. Atkinson, Brooklyn, general 
agent Northwestern Mutual Life; E. W. 
Allen, manager New England Mutual 
Life; J. Scott Anderson, general agent 
Union Central at Newark; F. O. Dun- 
ning, general agent Penn Mutual Life; 
Thomas A. Ralston, deputy United 
States manager Northern Assurance 
Company of London; R. J. Mix, general 
agent The Prudential; Fred Rhodes, 
general agent Berkshire Life; Lawrence | 
Priddy, general agent New York Life; | 
R. C. Anderson, agent State Mutual Life | 
of Massachusetts; Robert A. Sasseen, | 
Mutual Benefit Life; De Witt Stern, 
Provident Life & Trust; W. W. Sutton, 
The Prudential, Goerge A. Brinckerhoff, 
Mutual Life of New York; Charles H. 
Strauss, Northwestern Mutual; Law- 
rence Mack, Northwestern Mutual Life; 
Joseph S. Buhler, lawyer; M. E. Gould- 
en, general agent Penn Mutual Life; 
Orra S. Rogers, manager Phoenix 
Mutual Life, and Alfred M. Best, of the 
Alfred M. Best Co. 











FIDELITY MUTUAL’S RATE BOOK. 

The Fidelity Mutual Life has a new | 
rate book just off the press containing | 
all changes up to date. The medical | 
section has been revised as have also | 
the occupational list and ratings. The | 
new rate book contains no changes in | 
premium rates or policy values. } 





PRUDENTIAL LIFE OF TEXAS. | 

The Prudential Life of San Antonio, | 
Texas, wrote ordinary business on the | 
paid for basis last year amounting to | 
$663,200, which brings the company’s | 
total insurance in force, including in- | 
dustrial, of $4,422,986. This represents | 
a gain for the year of $1,653,275. 


UNDERWRITER 





January 15, 1914. 











GOOD SERVICE 


is the foundation upon which to erect a successful business. 
Brief, liberal, clearly expressed policies, with guaranteed 


low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 


fully furnished. 


For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Moar. 








THE PROGRESS 
The Franklin Life Insurance Company 


Is Steady Sure Solid 
GOOD TERRITORY FOR RELIABLE MEN 
IN THE 


GREAT MISSISSIPPI VALLEY 


Contracts direct with the Company 
Address, Home Office, Springfield, II]. 








You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 





UR direct contract system 
places the Company in 
absolute touch with the individ- 
ual agent, consequently merit is 
recognized. Several good open- 
ings are available for men who 
have had experience in handJing 
men and developing territory. 
Are you interested ? 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 
W.C. BALDWIN, HOWARD S. SUTPHEN, 
President Director of Agencies, 








JOHN G. HOYT 
Vice-President 


E. P. MELSON 
President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 














The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 
Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 


See Official reports or other publications 





A history of conservative and Econom- 
ical Management for more than Forty 
Years: Deposit of full reserve to secure 
Policies, ete. 

These are effective helps with intelli- 
gent prospects. 


Separate Territories to Agents 


LONG CONTRACTS-— FAIR TERMS 
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HAD COMPANY RIGHT T0 PAY? 


READER RAISES A NOVEL POINT. 








Claim Made Before Policy was Issued— 
Was Its Payment Wrong—Moral 
and Legal Sides. 





If an applicant for life insurance dies 
before the policy is issued and the 
company pays the amount of insurance 
involved, is that company exceeding 
itc rights, morally or legally? Anda 
have th2 other policyholders any cause 
of action against the company for 
paying out its funds for improper 
purposes? Tuese questions are raised 
by a reader of Tne Eastern Underwrit- 
er, who gives his point of view in the 
following letter: 

Editor The HKastern Underwriter: 

I note on page four of the Under- 
writer of December 11, an item en- 
titled “Died efore Policy was: Is- 
sued,” and that the company who 
bad the application of the deceased 
made payment of the amount 
called for in the application, al- 
though policy had not yet been is- 
sued. 

I would like to ask you, if inas- 
much as the contract had not been 
entered into, so far as the facts re- 
vealed are concerned, if the Kansas 
City Life people had any right 
whatever, morally or legally to pay 
the amount called for in the appli- 
cation. In fact their policy reads 
in clause one, as follows: “This pol- 
icy shall not take effect unless the 
first premiuyn thereon has been 
paid and this policy delivered to 
the applicant.” Therefore, accord- 
ing to their own interpretation as 
set forth in their policy, even if 
the application had been accepted 
and passed they would not be lia- 


ble. In this ease, inasmuch as the 
policy had uot been issued how 
could it be an obligation upon 


the part of the company to make 

payment. 

Have not the other policyhold- 
ers in this company a cause of ac- 
tion against the company, legally, 
for paying out its funds without 
cause or right to do so. It seems 
to me under such‘ conditions that 
it is at least logical to assume that 
it is as flagrant a misdemeanor to 
pay such claim, which is not a 
claim, and upon which there is no 
contract, as the minds of the con- 
tracting parties had never met, as 
it would be to decline to pay a 
claim which had all the virtues of 
legitimacy. 

I would appreciate your opinion 
in the matter. 

Very truly yours, 
J. A. MILLER. 

Mitchell, So. Dak. 

Legal Points Involved. 

The article referred to stated that 
a nian had applied to the company for 
an ordinary policy, paying the first 
premium. His application was ap- 
proved, but before the policy was is- 
sued, the man suffered sunstroke and 
died. 

Viewing the question first from the 
jegal side, the pvint appears to be well 
taken inasmuch as the delivery of the 
policy was necessary to complete the 
contract, as indicated in the clause 
quoted in the letter. Under the gen- 
eral rule that, if the contract is com- 
pleted without <ielivery, delivery of the 
pclicy is not necessary (Union Central 
Life vs. Phillips, 102 Fed. 19, 41 C. C. 
A. 263).. The death of the insured be- 
fore delivery does not affect the con- 
tract under these conditions and a de- 
livery after death is good. 

If, however, the contract is not com- 
pleted, as when the application wus not 
approved (Paine vs. Pacific Mutual 
Life, 51 Fed 6%9, 2 C. C. A. 459, 10 
U. S. App. 256), or the policy had not 
beer countersigned, as required, or if 


the delivery is necessary to complete 
the contract (Misselhorn vs. Mutual Re- 


serve, 30 Fed. 545), there can be no de- 


livery after the death of the insured 


which will be effective, according to; 


the decisions on these points. 


But, fortunately, life insurance is not 


conducted who!ly from the standpoint 
of legal liability. The few restrictive 


clauses that appear in the modera life | 
such as the one! 
cited, making delivery a condition, are | 
the sole purpose of |! 


insurance contract, 


put there for 


guarding against fraud. The compan- 


ies do not split hairs when cases such | 
The | 
the premium | 
paid and the risk accepted. The policy | 


as this one present themselves. 
application was made, 


was in the course of being issued and 

the company considered itself morally 

liabie for the claim and paid it. 
Effect of Binding Receipt. 

There is another feature involved in 
this and similar cases. Where the first 
premium is pai¢ with the application, 
it is customary for the agent to give a 
“binding recéipt.” As far as the com- 
pany is concerned, the contract is thus 
completed with tie passing of the con- 
sideration, subject to the conditions 
named in the binding receipt. Below 
is given a usual type of binding receipt 
and it will be noted that among the 
first conditions are that the “applica- 
tion be approved” and “a policy there- 
on issued on the plan applied for.” 
This binding receipt reads: 

Received the sum of. dollars, for 
the first annual premium on a pro- 
posed insurance of $——on the life of 
-———-of. for which application to 
the Phoenix Mutual Life Insurance 
Company of Hartford, Conn., is this 
Cay made, subject to the following 
conditions: 











First: That the insurance so applied | 


for shall be in force from the date of 
this receipt, vrovided said application 
be approved by the said Company at 
its Home Office at Hartford, Conn., and 
a policy thereon issued on the plan ap- 
piied for. 

Second: If the application is declined 
by the Company, the payment made 
hereunder will be returned upon sur- 
render of this receipt; and a failure by 
the applicant to receive notification of 
the action of the Company for thirty 
days must be considered as a rejection 
ef the application 

Third: This form of receipt is issued 
by the Company, and any change in its 
terms or conditions, or its use for any 
but the first premium, wil] render it 
void. 











Dated at -_— 
this day of-——-19— ——Agent. 
FIDELITY MUTUAL’S INCREASES. 





Substantial Gains in All Departments— 
Insurance in Force Increased 
by Over $3,000,000. 





The Fidelity Mutual Life of Philadel- 
phia, reports a very satisfactory year 
during 1913, with increases in all de- 
partments. The Company made a net 
addition to its insurance in force of 
over $3,000,000, bringing this up to $133,- 
545,000. 

The Company’s ledger assets have in- 
creased from $26,656,839 to $28,807,671. 
rhe total payments to policyholders 
since organization rose from $27,‘95,666 
to $30,731,048. 

The Company had also an equally 
favorable experience in its underwrit- 
ing department. There was a marked 
reduction in the death rate, making a 
material gain in mortality savings. 





RESIGNS TO BE COMMISSIONER. 

Charles F. Nesbit, who has been ap- 
pointed insurance commissioner for the 
District of Columbia, has resigned as 
president of the Masonic Mutual Life 
Association of the District of Columbia 
to accept the office of commissioner. 
Mr. Nesbit has also served as a repre- 
sentative of the Massachusetts Mutual 
Life. 


| 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. «. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
Mr. FRANK A. WESLEY 


of 


Vice-President and Direetor Agencies 








The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. Chartered 1858 
GEO. C. MARKHAM, President 

INSURANCE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied for 


$61,353,000 of additional insurance in the Northwestern last year. 


SATISFIED AGENTS earn the largest incomes because Northwestern 


i stay longest in force. 


Purely Mutual 


policies are eusiest to sell ar 
1912 Largest Year in History of Company 
It will pay you to investigate the reasons 


Write to 


H. F. NORRIS, Supt. of Agencies | 


MILWAUKEE, WIS. 








Largest Dividends 
Lowest Cost 
Best Policy 


Income Insurance 
Corporation Insurance 
Partnership Insurance 











Warm Personal Interest 


That describes the happy relation existing between 


the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. Write to 


WALTER LE MAR TALBOT, Vice-President 
The Fidelity Mutual Life Insurance Company 


L. G. FOUSE, President PHILADELPHIA, PA. 


DESIRABLE OPENINGS IN GOOD TERRITORY FOR THE 


GREAT OPPORTUNITIES 


For active insurance salesmen in Ohio, 
Michigan, West Virginia and Kentucky. 
NEW FEATURES IN OUR POLICIES MAKE THEM SELL. 


Write for informatior this paper 


THE CLEVELAND LIFE INSURANCE COMPANY 
CLEVELAND, OHIO 
HEALTH 





RIGHT MEN 








mentioning 


ACCIDENT 





LIFE 














Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 

Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 

Consider our preposition. 


} For particulars, address C. H. JACKSON, Supt. of Agencies 
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SIGNIFICANCE IN DEATH RATE 


STATISTICS SHOW BIG DECLINE. 
Frederick L. Hoffman of The Prudential 
in Address Before Race Better- 
ment Conference. 

In an address delivered before the 
National Conference on Race Better- 
ment, Frederick L. Hoffman, statistician 
of The Prudential discussed the signifi- 
cance of a declining death rate and th¢ 
economic problems involved, giving 
much valuable statistical information 
showing the tendency in the death rate 

at the present time. 

Following some brief introductory remarks 
ym the general subject of popwatiou growth, 
as primarily determined by the rate of nat- 








ural increase, Mr. Hoffman pointed out that 
the present estimated population of the 
world was approximately 1,750,000,000, equiv- 


alent to a density of 34 persous per square 

















mile. The actual annual increase in the 
world’s population was approximately 148,- 
000,000, or at the rate of 7.7 per 1,000, de- 
termined on the basis of the most trust- 
Worthy census enumeration and population 
estimates he corresponding rate of an- 
tual on increase for the United 
ti quit 0) per v0U and the 
( density 52 persons per square 
mile All of the available statistical in- 
formation seems to justify the conclusion 
that the world’s population in general and 
of the more civilized countries in particu- 
lar is increasing at the present time at a 
more rapid than in earlier years, a 
condition the result of a persistent 
ind consid le decline in the death rate, 
which is more than an offset to the ob- 


served decline in the birth rate 
On q 


available informa- 


of t 
lation of the United States 
e was estimated by Mr. Hoff 
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modern theories of life and death age and 
growth followed by observations on the 
law of mortality, the biological phenomena 
of a selected death rate, the attainment 
of extreme old age, the utility of life 
tables, the decline in the birth rate, with 
special reference to the food supply and 
the rural population, emphasized in_ the 
particularly rapid growth of the combined 
population of Europe and the United States, 
which by 1960 would approximately amount 
billion. Primarily, therefore, in Mr. 


to one 


Iioffman’s opinion, the most important re- 
sult of a declining death rate was an ac- 
celerated growth in population, foreshadow- 
ing most serious economic and _ political 
problems, suggesting as a_ tentative pro- 
gram the following specific recommenda- 
tions 

1lst.—The more rational conservation of 
the food-producing natural resources of the 





ri improvements in general 
methods of agriculture. 

8rd.—The required reduction in economic 
waste and more scientific methods of util- 
izing waste products of all kinds, and re- 
search into the sources of new food sup- 
lies 
, 4th.—Rational methods of town-planning, 
ind cheap inter-urban methods of trans- 
portation. 

Sth.—Practical education in domestic 
economy and further research into the 
problem of nutrition. 

6th.—Rational social control of marriage, 
fecundity and divorce. 


Tth.—Better methods of general education 


nd the elimination of obviously useless 
uurses, no longer adapted to modern so- 
al and economic needs. 

Sth.—Physieal training of the young and 
1 more qualified medical supervision of 
chools and factories. 

%th.—Improvements in local health ad- 
ministration, especially rural hygiene, and 


the more intelligent co-ordination of health- 
promoting public and private agencies and 
institutions. 

10th.—New ideals of life, conceived as so- 
ial service. 


11th.—The more intelligent social utiliza- 
n of old age, imperatively demanded in 
ew ff an inereasing longevity or the 


surviving to 
period of 


prevortion 


1 of persons 
ynomiecally 


1 eC non-productive 
life 
12th.—Higher edueational and intellectual 


leals, summed up in the conclusion that, 
the prolongation of life is to he really 
wth while. the present disharmonies of 


man existence must be as far as practic- 
hle, eliminated, but thongh changes for 
rood may result from improved methods of 

Inetion, from more abundant means of 
stence. from inereased earnings and 
ter hours of labor. they will all be of 
consequence unless balanced by an 
en greater advance in the moral, in- 
tellectual and spiritual type of the genera- 
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SOUTHERN MANAGERS MEET HERE 





Mutual VTLife Men at the Waldorf- 
Astoria—Entertained by Vice-Pres. 
Dexter—C. F. Moses President. 


The Southern Managers Association 
of the Mutual Life of New York met at 
the Waldorf-Astoria, New York, last 
week for their annual election and dis- 
eussion of business questions. C. F. 
of Ssvannah, Ga. was elected 
resident for the ensuing year. After 
the meeting the visitors were entertain- 
ed at an informal dinner by George T. 
Dexter, vice-president of the Comnany 

Those present were: Mr. Dexter. 
Thomas P. Morgan, Washington, D. C.: 
A. W. Swarts, Wilmington. Del.; C. F 
Moses, Savatinah. Ga.; S. B. Love, 
Richmond, Va.; E. S. Maunsell, New 
Orleans, La.; J. D. Torrey, Nashville. 
Tenn.; J. S. Willcox, Montgomery, Ala.; 
J. R. Dowdle, Meridian, Miss.; J. B. 
Marmon, Memphis, Tenn.; H. L. Rem- 
mel, Little Rock, Ark.; Cecil Willcox, 
Jacksonville, Fla.; F. H. Hyatt, Col- 
umbia, S. C.: Milton McIntosh, Char- 
lotte, N. C.; Chas. R. Posey, Baltimore, 
Md.; R. F. Shedden, Atlanta, Ga. 


GERMANIA’S SAVANNAH MANAGER 


The Germania Life announces the ap- 
pointment of George S. Haymans as 
manager for the Company,with head- 
quarters at 609 Germania Building, 
Savannah, Ga. Mr. Haymens is an ex- 
perienced insurance man and _ should 
prove to be a valuable addition to the 
Company’s field force. 


Moses. 


MUTUALS LIFE’S DIVIDEND SCALE. 


The Mutual Life’s dividend scale for 
1914 has been issued covering policies 


from 1878 to 1913. The scale is the 
same as in the last three years, and 
the dividend book shows the seven 


dividends payable in 1914 on 3 per cent. 
policies. 


PROFITS 120 PER GT. GREATER 


MANHATTAN LIFE’S BIG INCREASE 


New Adminstration of Company Shows | 


Remarkable Gains for Past Year 
in all Departments. 





One of the few companies that are 
rcporting an exceptional year of net in- 
crease and general progress for 1913 
is the Manhattan Life of New York. 





During the year the company received | 
upplications for new business amount- | 


ing to $9,850,000 or 28 per cent. more 
than the amount received in 1912. The 
actual paid-for business written in 1913 
was $6,235,000 or an increase of 20 per 
cent. over the business of the previ- 
cus year. The difference between the 
total amount of new business received 
and that paid for, either was declined 


or returned as not taken, or is still in | 


the hands of the agents for delivery. 
The amount of this new business 
the agents’ hands for delivery is $1,- 
000,000. 

This remarkable 
Manhattan Life is due to the new ad- 
ministration which took hold of the 
company last year. 
E. Lovejoy succeeded Morris W. Tor- 
rey, and John F. Roche, the well- 
known actuary and all round life in- 
surance man, became vice-president, 
also taking charge of the agency de- 
partment of the company. 

The Manhatian Life immediately be- 
gan to advance in all departments. 
Some of the savings and improved ex- 
perience made are as remarkable as the 
increases in _ business. The 
losses for the year, for instance, were 
nearly $100,000 less than the losses for 


in | 


advance in the, 


President Thomas | 


death | 


the previous year and the actual mor- | 


tality experience was but 71 per cent. 
cf the expected, an excellent record 
showing a big saving in this particular. 

On the financial side the company’s 
exhibit reveals one of its most remark- 
able gains. The profits for the yea 


were $421,510 or 120 per cent, greater | 
than the profits of 1912, which were | 


oply $192,100. This will 

substantial increases 
policyholders. 

The general surplus of the Company 
(Continued on page 9.) 


mean very 
in dividends 


fo | 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most cop- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the-fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.”’ 1-25-13, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 














UNEXCELLED IN 


Favorable Mortality 
—-{AND— 
Economy of Management 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











PROPOSITION 
is unsurpassed 
all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
which in the sum of ALL ITS BENEFITS, 
for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W. S. WELD, Superintendent of Agencies 


W. D. WYMAN, President 











Statement as of January Ist. 


ability. 








PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, 
C. H. ELLIS, President 
Has just completed a most successful business year. 
shows a phenomenal record achieved in the Insurance World. Send for our Financial 
t The Pan-American Life Insurance Company has a 
few openings for ambitious, energetic, live Life Insurance Men of character and 
For further particulars address: E. G. SIMMONS, Vice-President, 
WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


LA. 


Its first nine months’ work 
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UNION CENTRAL AGENTS MERT 


VIEW HANDSOME HOME OFFICE. 








Discuss Interesting Problems of Busi- 
ness—Finarcial Agents Present— 
Company Gives Banquet. 





The annual, agency meeting of the 
Uaion Central Life of Cincinnati was 
an enthusiastic and profitable gathering 
and was made doubly interesting for 
many of the field men who had not 
previously seen the Company’s hand- 
some new home office. The first ses: 
sion was devoted to a discussion on 
the general theme of “Securing Appli- 
cations.” The afternoon of that day 
was spent in inspecting the home office 
building. That evening the Company 
entertained the guests at a banquet in 
the handsome library of the building. 
The meeting included for the first time 
the Company’s financial correspond- 
ents. 

The one regular session on the sec- 
ond day was devoted to discussion on 
the subjects, “Keeping Insurance in 
Force” and “The Company’s Invest- 
ments.” Saturday afternoon was give 
over to conferences between the offi- 
cers and the agents on business ques- 
tions. 

Some interesting discussion develop- 
ed at the conference, a feature of which 
was the request for the incorporation 
of a disability clause in the Company’s 
policies, which was made by Perez F. 
Huff, the Union Central’s leading pro- 
ducer, who is now associate manager 
at New York. This request was con- 
curred in by practically all the agents 
present. President Jesse R. Clark 
said that he would announce the de 
cision of the Company later. 

E. S. Brashears, general agent at 
Washiigton, D. C. asked that the Com- 
pany make rates for joint life policies. 
The Compary has been reluctant to 
make such rates when it was admitted 
that their only use was in competition 
and there would be a considerable ex- 
pense involved in getting them up. 

Secretary Williams announced that 
after January 1, lapsed policies may 
be reinstated within sixty days of the 
end of the grace period without medi- 
eal examination. 

Treasurer Breiling gave some very 
interesting statistics showing that the 
Company loaned on an average of $91,- 
000 a day during 1913. Ninety-six per 
cent. of the Company’s funds are on an 
interesting earning basis, being mostly 
on 36,000 farms, the loans averaging 
$2,600. 

Vice-President John D. Sage gave an 
interestinz illustration of the results 
of a policy carrying the limit of loans. 
As applied -ta the question whether it 
would be cheaper for the insured to 
take out a new policy in such a case, 
Mr. Sage showed that, taking a policy 
for $10,000 ten years old, in 20 years 
the advaitage in favor of continuing it 
would be $1,000 and in 10 years, $600. 
In all cases, he showed, that it was to 
the advantage of the insured to con- 
tinue his policy. 





EXTEND GRACE PRIVILEGE. 

The directors of the Fidelity Mutual 
Life havep assel a resolution extend- 
ing the thirty-one days’ grace without 
interest, provided for in the new poli- 
cies, to all policyholders of the com- 
pany except the very small group in- 
sured on the old indemnity reserve 
pian, under which the terms of the con- 
tract and method of payment make 
such an extension impracticable. 











WELLS AGENCY BANQUET. 

The Graham C. Wells general agency 
of the Provident Life & Trust at Pitts- 
turgh, held its annual meeting and ban- 
quet last week at the Fort Pitt Hotel, 
Mr. Wells presided as toastmaster, and 
brief talks were also made by H. J. 
Adams, A. G. Ashbrook, F, I. Bossart, 
Fred Clerihue, Rome Hutson, L. L. 
Conn, H. V. Cotton, William H. Goeh- 


ring, W. K. Rose, H. B. Heylman, J. J. 
Phillis, L. W. Park, George W. Rich- 
ards, Lee B. Smith, D. Bruce Martin, 
George W. Ramby, George D. Gunn, 
Il'red Faunce, George W. Ryan, Dr 
William W. Jones and Dr. G. H. 
Schleiter. 





DISTRICT MEN DINE PRES. CLARK 





Criticise Code in Effect There—Com- 
missioner Nesbit and Large Delega- 
tion Guests at Washington. 





Ernest Judson Clark, of Baltimore, 
president of the National Association 
of Life Underwriters, was the guest of 
honor at a banquet given by the Life 
Underwriters Association of the Dis- 
trict of Columbia last week, at which 
the insurance code came in for severe 
criticism. President Clark and others 
present urged the early enactment of the 
insurance bill which has been awaiting 
the action of the House of Representa- 
tives for two years. 

He described the pending bill as 
having been designed to regulate field 
practices, provide penalties for rebat- 
ing, misrepresentation on the part of 
agents, stock jobbing, embezzlement, 
and “part time men,” the latter being 
holders of Government positions who 
spend their spare time in writing in- 
surance. The National Association, he 
stated, favored a number of specific in- 
surance bills rather than a new code to 
supplant the one now in force. 

Fifty colleges were reported as hav- 
iz added courses in insurance to their 
regular curriculums and an effort is 
being made to induce one of the uni- 
versities of this city to present such a 
co. rse to its students. 

In honor of Mr. Clark the following 
members of the Baltimore association 
were invited: C. R. Gantz, M. H. Good- 
rich, E. W. Heisse, W. K. Magruder, A. 
Schussler, Fred Sauw, E. G. Thelin, and 
J. K. Voshell. Among those present 
from the District association and their 
guests were Clement W. Huske, presi- 
dent of the District association; Or- 
ville B. Brown, secretary-treasurer of 
the association: William Patchell, Leon 
i. Albert, William A. Bennett, James 
Lee Bost, Edward S. Brashears, John 
M. Cherry, G. Gould Lindoln, John 
Dolph, W. K. Dorsey, H. F. Winn, D. 
Lake, F. J. Waight, R. Rice, P. F. Me- 
iruder, Gratz E. Dunkum, William B. 
Hardy, Holcomb G. Johnson, Eugene 
G. Adams, John #®. Kreh, Jr., Dr. Allen, 
D. J. Kane, W. D. Cronkhite, William 
H. Parsons, T. Turner Smith, Albert 
Stabler, George S. Wainwright, G. G. 
Reiniger, H. F. Huske, of Roanoke, Va.: 
C. T. Griffiths, E. H. Gibbs, and D. Ful- 
ton Harris. 





WOOD’S AGENCY MAKES RECORD. 





Writes Big Business for Year—Seven 
Thousand Lives Insured—Law- 
rence C. Woods Leads. 





The Edwad A. Woods Agency of the 
Equitable Life at Pittsburgh, Pa., 
closed December with the greatest 
month’s business in its history in num- 


ber of lives insured, 1,081 applications | 


loving been obtained. The year was 
the largest, the number insured being 
€,977. 

The 25 leaders by amount of paid 
first year’s premiums in 1913 are: 

Lawrence C. Woods, H. K. Beegle, 
Pittsburgh; Charles J. Rockwell, Johns- 
town; William C. Murray, W. J. Pow- 
ell, N. S. Wooldridge, Malcolm Harper, 
W. E. Graham, J. H. Mason, S. B. Rote, 
Pittsburgh: C. M. Hooker, Bradford: 
William M. Duff, Pittsburgh: Dr. J. 8S. 
Mardis, Johnstown; John W. Hunter, 
Rochester; J. S. McCarger, Bellefonte: 
Miss Strauss, Pittsburgh: W. B. Keller, 
Ruffsdale:; C. B. Coleman, Erie; E. E. 
Johnson, Dr. W. A. Longanecker, Fred 
Sigrist, Pittsburgh; S. W. Guthrie, In- 
diana; W. H. Riley, Erie; Roy L. Hart- 
zell, Youngstown. 





$232,000,000 IN NEW BUSINESS. 





Company Made Large Savings During 
Year—Excellent interest Returns 
on Its Investments. 





The annual! statement of the business 
cf the New York for 1913, which is sum- 
marized elsewhere in this issue, is a 
remarkable life insurance exhibit. New 
business was written last year exceed- 
ing $232,000,000, which brings the com- 
pany’s life insurance in force up to the 
great total of $2,270,000,000. 

The dividends declared for payment 
in 1914 are over seventeen million dol- 
lars, which is also a large increase over 
the distributions made in 1913. These 
© called dividends are really savings 
from the allowance made in the premi- 
ums for death-losses, expenses, taxes 
and all othe: contingencies, and are 
therefore a mcasure in some sort of the 
economy and efficiency shown by the 
management. 

The income received was in round 
figures 124 million dollars, and the re- 
j ort shows exactly what was done with 
it. Over half of it was paid back to 
policyhoiders in death-claims, matured 
endowments, dividends, etc.; expenses, 
including over a million dollars in 
tuxes, absorbed fifteen millions; and 
forty-three millions were added to the 
reserves held for the ultimate payment 
vf policies in force. The life companies 
have lately complained, and with rea- 
son, of the burden of national, State and 
local taxation, and here we see that 
over eight per cent. of the total ex- 
penses went for taxes. 

The analytical statement of the earn- 
ing power of investments— both old and 
new—which the Company publishes, is 
cf more than passing interest. Life in- 
surance com, the largest and 
most conservative investors in the 
country. The New York Life’s invest- 
ments during 1913 were made on an 
average income basis of 5.07 per cent., 
and the average earning power of both 
old and new is 4.54 per cent. The in- 
crease of the average earning power of 
during year was 0.03 per 
cent. which upon the present volume of 

(Continued 


inies are 


assets Loe 


On page ¥.) 


' 
| 


NEW YORK LIFE’S GREAT YEAR 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a e, 
equitable contract 





FINANCIAL STATEMENT 
Assets Jan. 1,1913..... $61,418,397.99 
Liabilities............... 57,329,587.56 
SoU bntaddcs Resvecents 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 


J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








GOOD TERRITORY 
OPEN TO RIGHT MEN 


those who know how and can pro- 
duce applications and settle policies 

always ready to negotiate with 
men of experience, energy and 
enthusiasm. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 


FRED E. RICHARDS, President 
Address: ALBERT E. AWDE, 


Superintendent of Agencies, 
7 W. Madison St., Chicago, Ill. 
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rove your best introduction 


The Mutual Life Insurance Company 
of New York 


Incomparable Dividends 
Maximum Benefits 


Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 
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LIVE HINTS FOR BUSINESS GETTERS 
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If a prospect insists on 


It Costs viewing the proposition 
Nothing up from the standpoint of 
To Age 65 cost, it is possible to 


show that the protection 
will cost nothing up to age sixty-five. 
L. K. Passmore, vice-president of the 
Penn Mutual Life of Philadelphia, dis- 
cusses this argument very interestingly, 
saying: 

“Let us again consider the case of 
our old friend, the man aged thirty-five. 
Suppose that we determine from anota- 
er viewpoint what a whole life policy 
vill cost him if taken at that age, if he 
is to be so fortunate as to live long 
enough for it to cost him anything in 
excess of what he gets for it, and if he 
is so cold-blooded as to care whether 
it really will cost him anything or not 

“The rate is $26.35. For the sake of 
argument, assume that the average aa- 
nual payment, dividends being taken in 
reduction, will be $22.08. It probably is 
a fair enough assumpticn. 

“Now then, if $22.08 annually is de- 
posited in a savings bank to accumulate 
at three and one-half per cent, in twen- 
ty-seven years it will amount to $1,004. 
A man beginning at age thirty-five 
would have attained sixty-two by 
that time. It fvilows that if our friena 
dies before attaining age sixty-two his 
insurance will exceed the amount thai 
would have stood to his credit had he 
adopted the savings bank plan 

“But what if he does not 
after attaining age sixty-two? Undoubt- 
edly, in such a case, his insurance will 
begin to cost him something. For one 
thing it will begin to cost the $22.08 for 
each additional year that he survives. 
For another, it will begin to cost the 
$50, say, that $1,000 savings bank 
accumulation might have been expect- 





age 


die until 


‘hea 
LiiF 


ed to earn, because it is to be remem- 
bered that the $1,000 will not become 
payable by the insurance company un- 
vil death, 


“In effect, therefore, after age sixty- 
two the whole lite policy that has not 


yet cost % solitary cent will begin to 
cost $72.6 a year. But our friend's 
thrift has already provided $50 of it, 


and the balance of $22.08 is as nfuch of 
it as will need to be paid out of his in- 
come, 

“There arises tue question whether 
anyone aged thirty-five who is in need 
of insurance, and whose circumstancés 
are such that he can afford to pay for it, 
can hope to sustain the contention t 
net protection to the amount of $973.65 


hat 
, 
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downward until age sixty-two is not 
worth the risk of having to set aside 
$22.08 from his income for a few years 


thereafter. 
**¢ se 
It is 


more 


becoming 
the practice 
agents to select their 
isiness and even to 
pass, up to a certain 
point, on the insurability of the appli- 
cant when he is secured. The New 
York Life now requires all of its agents 
to answer certain questions to in- 
surability, blanks being provided for 
that purpose on the back of the appli- 
cation. By practice an agent becomes 
very skillful in “sizing up” his pres- 
pect, not only as to general health and 
family and business surroundings, but 
he can tell pretty well what kind of 
protection the person should have, re- 
gardless of his desires. 
W. E. King, of West 
says on this point: 


daily 
Agents Now of 
Making Own 

Selection b 


as 


Orange, N. J. 


“T always try to diagnose my pros- 
pect, as a physician would, as _ to 
health, surroundings, business, family 


interests and ability to pay premium. 





I then show him a policy that I feel 
will meet his needs, and in so doing I 
can usually gain his interest. 

“To impress a prospect favorably, 
you must try to sell the policy in which 
you thoroughly believe yourself, as I 
do believe in the Monthly Income policy. 
In talking the Monthly Income, I show 
him whereby he can leave an income to 
his beneficiary instead of a lump sum. 
In pointing out the features of this con- 
tract, I show him the advantage of 
leaving $10 a month for twenty years, 
rather than the lump sum of $1,754. 
This plan will relieve the wife of em- 
barrassment of having intimate friends 
request the privilege of investing the 
money for her, with the possibility of 
its being lost. I emphasize the fact 
that should the beneficiary die before 
receiving the whole amount of the con- 
tract, the remainder can be continued 
for the unexpired term to dependent 
children or be converted and paid in 
one sum to the estate.” 

r * = 
In every line of busi- 
ness, when the man- 
agement, if it is a large 
business, or the indi- 
vidual if it is a small 
business, keeps constantly in sight the 
proposition of making each month as it 
comes a better month than the previous 
one, such is building for a larger, safer 
and more permanent business. Success 
has been builded always along these 
lines. Occasionally one may jump into 
someching of unexpectedly large pro- 
portions, but in ninety-nine cases out of 
one hundred, or a larger proportion 
than that, it is the steady climb, week 


Making 
Each Month 
A Better One 


by week, month by month, and year by 


that builds business. 
In most undertakings, men know prac- 


tically what their month’s expenses are 


year, 


to be. Knowing this, they appreciate 
that all that can be secured over the} 


expense line is profit, and with this ob- 
ject in view, day by day, there is an 
incentive for a little more effort, and 
the end of the month always shows re- 
sults from this method of work. True 
it is, that some months may be disap- 
pointing; in the face of extra effort, 
conditions may arise that negative the 
hoped for advance; but these are ex- 
ceptions and not the rule, for the rule 
that the man, or the business, that 
builds through a continued purpose of 
making each month better than the pre- 
ceding one, will, at the end of the year 
or term of years, see marked success 
from following a policy of this kind. 
This method of work, this continuous 
striving to make each month better 
than predecessor, applies as prac- 


is 


tically and as strongly to the selling of | 


life insurance as to the selling of any 
mercantile commodity. To be content 
with what the last month has brought 
to one, is losing out on one’s energy. 
Never to be satisfied with a month’s 
work, is to use all the energy and ability 
one has at hand to put himself in a 
constantly advancing position. To be 
satisfied with the past record dces not 
mean growth. It means stagnation for 
a time, the stopping at the point reach- 
ed; but if one rests on that foundation, 
the future will retrograde for him in- 
stead of advance. The aggressive agent 
has constantly unfolding before him 
new channels of work and development. 
If he takes the added effort required to 
develop these, he will find, month by 
month, added results in earnings and 
multiplied opportunities for future in- 
creases. To see in advance by the mid- 
dle of a month that one’s business in 
that time is going to equal the previous 
month’s reeord, ought to be a double 
incentive to make it a larger month 
rather than making that an excuse for 
a stopping place—Old Line Bankers 
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He Turned delphia, representing the 
Himself Penn Mutual Life once 
Down had a very amusing ex- 


perience with a _ well- 
known lawyer who persisted in declin- 
ing to take out any life insurance on 
the grounds that he was not insurable, 
although he declined to test his opin- 
ion. Mr. Snyder tells the incident as 
follows: 

“I called on a well-known lawyer of 
Philadelphia, to whom I made a propo- 
sition that if he would allow our doc- 
tor to examine kim I would be able, lL 
thought, to offer him a policy of insur- 
ance on his life. 

“He stated, ‘Mr. Snyder, I am not in- 
surable because < am not a good risk.’ 
I immediately said, ‘For what life in- 
surance company are you a medical ex- 
aminer?’ He suid, ‘What is this?’ I re- 
peated, ‘What iife insurance company 
do you make examinations for? He 
said, ‘I am not an examiner for life in- 
surance; I am a lawyer by profession.’ 
I then said, ‘Why do you sit in judg- 
ment on your own case and turn your- 
seif down, when, if you will pardon me, 
you are not qualified to give a just de- 
cision in the matter? Why not let a 
man of experience in that peculiar line 
give the verdici, which I am certain 
will be a proper one?’ I then said, ‘1 
will have our doctor in your office here 
at four o’clock to-day and without any 
liability on your part if you will give 
him a few minutes of your time I will 
cemonstrate that your opinion as tu 
your condition jis not right.’ 

“At four o’clock that afternoon lL 
called with the doctor, but the lawyer 
lad flown. I did not call on him the 
next day; but the day following that, | 
met him by chance on the street, when 
I stopped him, passe? the compliments 
of the day and said to him, ‘Colonel, 
you make me =:mile: in fact I may say 
you make me laugh.’ He said. ‘What at 


sir?’ I replied, ‘At the thought that the 
gallant Colonel of the Crack Philadel- 
phia regiment is afraid of a medical ex- 
amination.’ He replied, ‘I am not 
afraid of it, sir; you are wrong. | 
then said, ‘I beg your pardon; I am glau 
to have you correct me. I will see you 
later.’ 

“That same day a little after three 
vo’clock I took ocr coctor to his office 
and caught him, iaughed the examina- 
tion through and, nctwithstanding the 
fact he wrote on his application that hw 
did not consider himself a good risk, | 
had a $5,000, Twenty-Payment Life A. &. 
policy issued ani placed it with him 
at a one-minute interview. 

“This was really most amusing ‘o 
me. This gentleman has lived the 
twenty years and has thanked me for 
doing him this service and has taken a 
paid-up policy and drawn his dividends 
in cash, being entirely satisfied witu 
the outcome.” 





PITTSBURGH LIFE AND TRUST. 


Company Now has Insurance in Force 
of Over $100,000,000—Large 
New Business. 


The preliminary report of the Pitts- 
iurgh Life & Trust of Pittsburgh, Pa., 
shows that the company now has con- 
siderably over $100,000,000 total insur- 
ance in force. During 1913 over 12,00 
upplications were received for new in- 
surance amounting to nearly $33,509.- 
000. 

The Company enjoyed gains in ail 
branches, in new insurance applied for, 
first year premiums received and pre- 
mium income. The Pittsburgh Life « 
Trust has paid to living policyholders 
nearly $1,500,000. It has paid to the 
teneficiaries of those who died-over $1,- 
60,000. It has loaned to policyholders 
on the sole security of their policies, 
$1,867,000. 





PURELY MUTUAL 


1908 ; . 
1909 ; 
1910 ‘ ; 
1911 ; e 
1912 ; ; 


dividend payments in 1913 


National Life Insurance Company 


Jos. A. De Boer, President 


The following significant figures are quoted from the company’s 
sixty-third annual report: 


DIVIDENDS PAID TO POLICYHOLDERS 





Accounted for in liability and reserved for 


This demonstrates low cost protective service and is sustained by a strong asset and 
insurance composition, 


EDWARD D. FIELD, Supt. of Agencies) MONTPELIER, VERMONT 


CHARTERED 1848, 


$279,808.14 
530,213.19 
771,254.39 
878.739.07 
1,038,802.11 


° 1,058,174.50 


If interested, address 








LIFE 


ACCIDENT 


HEALTH 





District Agents Wanted 


: Throughout Pennsylvania 3 
Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 

















Insurance 
Assets over One Million. 


(average One Million a month). 
We want a capable 
Important open territory. 





The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


in force over Twenty Millions of dollars. 
Business received first eight months, 


general agent for vacant office. 


1913, over Eight Million 
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Industrial Department 





WILL CHECK OYER-INSURANC 


DEPARTMENT CALLS CONFERENCE 








Definite Scaie for Ages Set—Consider- 
able Violation of Law Found— 
Form of Notices. 





The industrial life insurance com- 
panies will take an important step 
toward the elimination of over-insur- 
ance upon the lives of children in co- 
operation with the New York Insurance 
Department. Although the State law 
and the policy contracts forbid excess 
insurance, the department has found 
that, unknown to the companies, there 
is a great deal of this business done. 

A conference was called by Superin- 
tendent William T. Emmet at which 
representatives of the companies were 
present, and after the question of in- 
fantile insurance was discussed and 
various remedies for excess insurance 
suggested, the companies finally agreed 
to the suggestion of the insurance de- 
partment that a prominent notice to 
parents and guardians be printed in a 
conspicuous place in the premium re- 
ceipt book which is held by all indus- 
trial policyholders. The companies will 
hereafter issue receipt books to policy- 
holders containing the following notice: 
Special Notice to Parents and Guardians 

The laws of New Jersey and the 
policy contracts of this Company pro- 
vide that no insurance may be carried 
on any child in excess of the following: 


Schedule. 
Age of Amount of 
Child Insurance. 
at I AST te es A Not over $30 
tt Not over 34 
a rear ey Not over 40 
er Not over 48 
eee Not over 58 
RE SE ec ahvidcaer ae danis Not over 140 
|, eee Not over 168 
Age of Amount of 
Child. Insurance. 
Se ae eee Not over $200 
i SS ee ee ree Not over 240 
| Bo ee Not over 300 
SP NO oa 5.d opr wee Not over 380 
oC See eee Not over 460 
a. Se EE eR ee Not over 520 
 oF7“&: eee Not over 520 


If you have insurance on any child 
in any company or in two or more com- 


CITY’S PENSION FUNDS. 





(Continued from page 1.) 


saloon licenses and from fines imposed 
for violatin; certain ordinances. By 
the laws of 1911, the granting of a pen- 
sion to any city employe is left to the 
discretion of the Board of Estim te, 
so that ia addition to those in the 
regular departments who are supposed 
to be provided for by the department 
pension fund any city employe, regard- 
less of age, may be pensioned for dis- 
ability after from twenty to thirty years 
in the city service. 
Follow No Actuarial System. 

Referring to the department pension 
funds in gereral, Mr. Buckner said: “It 
is obvious that these systems are not 
funds at all. The various peasion funds 
are not operating as insurance compa- 
nies do. They are not built on the 
principle thet for such obligations there 
should be created a fund to meet them. 
There is no reserve and no fund. There 
is just a series of deficits.” 

Robert von Reutlinger, who served 
as an expert in preparing a special re- 
port on the subject to the Curran Alder- 
manic Committee, gave it as his opinion 
that none of these pension funds would 
last more than ten years. The Bureau 
of Municipal Research made _ the 
following telling points against the 
police department pension fund: 

1. The annual deficiency in New 
York’s police pension fund is more 








panies in excess of the above schedule, | 
such excess is null ana void and in the} 
event of the death of the child would | 
be uncollectible, except that the pre- | 
miums paid on such excess would be 
returned with interest. 

Piease be governed accordingly. 

The companies have agreed to send 
a circular letter to all agents calling | 
particular attention to the evil of excess | 
insurance and the above notice. 








WATCH YOUR COLLECTIONS. 





Tact and Care in the Little Things - 
a Long Way as Shown by One 


Successful Agent. | 





| 

T. A. Lawless, a successful agent for | 

The Prudential in Brooklyn, N. Y “i 
points out some of the little things that | 
make for success. | 

“The agent should not forget that | 
after he has secured the business, a | 
most important. responsibility us in | 
the prompt collection of the premiums,” | 
he says, “for, in the words .. ine good | 
old adage, “rhe business that stays is 
the business that pays.’ The best way 
to verify this truth is to secure as many 
weeks’ premiums in advance as possible 
when writing the business, and then 
and there convincing the policyholder 
of the advantage to him of keeping the 
policy in advance payments. 

“Give care to jour personal appear- 
ance as you go over your debit, and, 
without running risks of becoming too 
intimate, do your best to gain and keep 
the confidence of the insured. Never 
act disrespectfully to a _ policyholder 
who may be in arrears of premium, and 
always leave a home in a way that you 
may be sure of a welcome the next 
time you call. 

“When the insured meets you at the 
door with some excuse for non-pay- 
ment, ask to see the premium receipt 
book, and that will give you the oppor- 
tunity of getting into the house. Then, 
in a pleasant way, show your listener 
the risk he is running in not keeping 
the premiums well paid up, and often- 
times the premiums will be promptly 
forthcoming. 

“Do not give your policyholders the 
impression that you are working for 
yourself alone, but rather have them 
understand that you also have their in- 
terests at heart.” 


than one-half of the total amount needed 


for pension payments during the year. 

2. Under the present system $145,- 
000,000 must be contributed by the city 
during the lives of the present 
beneficiaries. 


THE 
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The Daily Average of the Company’s 
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$148,616.61 per day in Increase of 
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Its Policies are clear and definite in their 
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3. Withia the next generation the 
annual amount contributed in pensions 
will equal one-third of the annual 
amount paid in salaries. 

4. The trustees of the fund have 
been negligent. 

5. While some members of the force 
pay into the fund for years and de- 
rive no benefits, others frequently draw 
a larger total sum in pensions than in 
salaries. 

6. Service pensions are only 23 per 
cent. of whole pension payments. 

7. ‘Fifty-one per cent. of the total 
pension payments goes to disability 
pensions. 

8. Many 
not disabled 


“disability” pensioners are 





NEW JERSEY APPOINTMENTS. 


Aetna Life, Louis De V. Day, Morristown; 
Paul H. Day, Paterson; Edward W. Marks, 
Newark; Albert E. Marr, Caldwell; Louis G. 
Rude, Newark; Frank A. Rush, New Durham. 
General Accident, Russell A. Bliss, Tenafly; 
Joachim L. Moutner, New York; William M. 
Pietz, Rutherford; Norman . Schindler, 
Bayonne. 

Massachusetts Mutual, Wilson B. Bray, Belvi- 
dere. 

North American Life, John O’Reilly, Passaic. 
Provident Life & Trust, Vernon B. Swett, 
Newton, Mass. 

Sun Life, W. A. Moore, Philadelphia, Pa. 





force—hundreds more written every busi- pau By dg., 220 Broadway 
ness day. NEW YORK, N. Y. 
MANHATTAN LIFE’S INCREASES. NEW YORK LIFE’S GREAT YEAR. 





(Continued from page 6.) 

has increased from $326,000 to $513,000, 
or a gain of 57 per cent. The state- 
ment in brief shows increases in every 
cepartment of the Company’s work and 
not the least are the increased pay- 
ments to policyholders. President 
Thomas E. Lovejoy and Vice-President 
John F. Roche have performed the 
highest service to policyholders of the 
Manhattan Life by greatly increasing 
iis business and adding substantially 
to the profit of that business, making 
the way for greater returns to policy- 
holders, who have received in payments 
to date from the Company, including 
the amount held for their benefit, the 
sum of $94,808,166, the management 
of the Manhattan Life has demonstrat- 
ed its efficiency in the proper channel 
and the result will further manifest 
itself in increased enthusiasm of the 
agency force. 





Herbert J. Seads general agent for 
the Mutual Benefit Life gave a banquet 
at Altoona, Pa., last week for the 
agents of the company in that dis- 
trict and their wives 





(Continued from page 7.) 

the Company’s assets, amounts to $229,- 
060. The Company has paid special at- 
tention to this phase of its business 
during the administration of President 
Kingsley, and its reports have shown 
a substantial increase in the earning 
power of assets each year. During 
1913 a Farm Loan Department was es- 
tablished. 

The magnitude of the Company’s op- 
erations is indicated by the announce- 
ment that its complete statement for 
the year, filed with the Federal, State 
and foreign governments, consists of 
168 printed folio pages. A briefer re- 
port, including lists of the Company’s 
investments and other important infor- 
mation, is furnished policyholders and 
the public. 





A preliminary statement of the busi- 
ness of the Western States Life shows 
substantial gains in all departments, 
the insurance in force now amounting 
to about $12,000,000, representing a 
gain over the preceeding year of about 
$3,000,000. The premium income for 
the year was about $465,000. 
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CLASSIFIED LOSS EXPERIENCE. 


That the majority, if not all the States 
of the Union, will within a few years 
require the fire insurance companies to 
file annually a detailed record of their 
loss expense, is the firm conviction of 
observing underwriters. Indeed certain 
supervising officials have announced 
their purpose of calling for such data; 
their only doubt being as to the exact 
form in which the information sought 
should be supplied. 

Appreciating the trend of sentiment 
in this respect the National Board of 
Fire Underwriters has acted wisely in 
appointing a special committee to con- 
sider “the preparation of a standard 
form of classification of fire hazards for 
the United States”; the preparation of 
plans for reporting risks written; losses 
experienced and schedule rating, as sug- 
gested by E. G. Richards, United States 
manager of the North British & Mer- 
cantile. 

If the insurance companies are to be 
put to the serious expense of supplying 
detailed loss figures to the State offi- 
cials, the data should be in such form 
as would be of genuine service to un- 
derwriters and property-owners, a result 
not now secured from the numerous re- 
ports furnished. 

Loss data would be servicable just in 
proportion as it threw light upon the 
fire hazards peculiar to different prop- 
erties and under varying conditions, and 
the use to which such information was 
applied. 

The special committee above referred 
to will apply itself to the preparation 
of classification blanks, the proper use 
of which should aid largely in reducing 
the country’s heavy annual fire waste, 
and make clear to the assured the rea- 
son for the premium rate charged him. 
If a uniform set of requirements be 
called for, instead of each State asking 
for separate data the trouble and ex- 
pense to which the insurance companies 
will be put, would be largely reduced. 


POLICY LOAN PRACTICES. 





Insurance journals, company papers, 
conventions, in fact all kinds of life 
insurance publications and gatherings 
have had much to say in the last couple 
of years about policy loans. The pur- 


pose of it all has been to discourage 
the practice of borrowing on a policy, 





not for the sake of the companies but 
almost solely for the sake of those for 
whom the insurance is carried. 

That the practice is altogether too 
prevalent none will deny, but the com- 
panies themselves and their agents 
are almost entirely to blame for it. 
Since policies were first issued with 
loan privileges the companies here 
emphasized it in every way possible 
to help sell their goods. Almost every 
piece of canvassing literature bearing 
on the policy contracts has contained 
more or less extended mention of the 
loan privilege, and the agents have 
assiduously reiterated and emphasized 
it until the insuring public has been 
educated up to seeking loans whenever 
a need arises for money not otherwise 
available. 

If we do not want our policyholders 
“to borrow from their widows and 
orphans,” as it is so often phrased, let 
us cut out all references to this fea- 
ture in our printed matter and as 
agents stop everlastingly talking about 
it—Pacific Mutual News. 





THE BUSINESS OF REFORM. 





Agents in various sections of the 
country who think that the Millenium 
and the National Association of Casu- 
alty and Surety agents arrived at the 
same time and in the same ship should 
be a little patient. A general impres- 
sion seems to have swept the land that 
the National Association is to revolu- 
tionize the entire business of casualty 
insurance; that those in charge of the 
managerial reins must “reform” meth- 
ods and policies radically and quickly, 
or else walk the plank of agency Asso- 
ciation’s displeasure. 

Probably the Association unwittingly 
helped create such belief by constant 
dissemination of literature telling what 
it had done, what it is doing and what 
it intends to do. 3elieving the Asso- 
ciation somewhat cocky some companies 
have grown cool where formerly they 


were willing to co-operate. Howevei, 
this must not be forgotten: The Na- 
tional Association of Casualty and 


Surety agents sprang into being as if by 
magic. Its organization has had no 
equal for speed in underwriting bodies. 
lt did most effective work in regulating 
There is much more ex- 
cellent work that it can do. Any im- 
pression, however, that it is going to 
revolutionize the casualty business must 
be taken with a grain of salt—at least, 
for the present. The best the Associa- 
tion can do is to get results in quiet 
conference with the companies. The 
error should be quickly punctured that 
the Association is antagonistic to the 
companies, spoiling for a fight. The 
quicker such views are corrected the 
more progress will be made. 


commissions. 





NEW YORK’S PENSION FUNDS. 





The hopeless conditions existing in 
the so-called “pension funds” of the 
several departments of the New York 
city government, emphasize the im- 
possibility of providing for disabled 
employes through any public adminis- 
tered fund. The absence of any scien- 
tific basis of retirement or provision 
for meeting payments, is sufficient to 
account for the bankrupt condition of 
most of these “funds.” 
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Prrero av 
EDATONS TON 


CHARLES F. NESBIT. 


In appointing Charles F. Nesbit super- 
intendent of insurance for the District 
of Columbia in succession to George W. 


Ingham, recently resigned, Commis- 
sioner Newman, not only selected a 


man of high integrity, and of recognized 
business acumen, but one who has had 
years of experience in the insurance 
affairs, and possesses an _ intimate 
knowledge of the underwriting condi- 
tions and needs of the District. 

A resident of Washington for thirty 
years Mr. Nesbit has been in the in- 
surance and real estate business for a 
considerable portion of that time, at- 
taining a high degree of success. For 
fifteen years he represented such fire 
insurance companies as the Home, Liv- 
erpool & London & Globe, Glens Falls, 
Phoenix of London, Hartford and the 
Williamsburgh City, acting at the same 
time as agent for the Massachusetts 
Mutual Life. 

He served as a director of the Masonic 
Mutual Life for seven years, being its 
treasurer for five years of the time and 
since 1912 its president. This last men- 
tioned position he resigned immediately 
upon his appointment to the insurance 
superintendency, becoming free thereby 
to concentrate all of his energies upon 
administrating the affairs of the public 
office. 

Mr. Nesbit has ever been interested 
in the civic welfare of Washington and 
has had an active part in many of the 
uplift movements of the city. He is 
president of the Monday Evening Club, 
an organization that comprises among 
its members many of the leaders of 
thought among the citizens of the Dis- 
trict. 

” + *~ 

Roger F. Murray, president of the 
New Jersey Association of Fire Under- 
writers, is an agent at Plainfield and 
does an extensive business. He is a 
Republican leader in his section of the 
State. 


TALLEY WITHHOLDS RESIGNATION 


Alfred J. Talley, who recently re- 
signed as counsel to the New York 
State Insurance Department, has been 
asked by Superintendent Emmet to 
withhold his resignation until February 
1, to which Mr. Talley has assented. 
Mr. Talley’s reason for resigning is that 
he desires to devote the major part of 
his professional services for the next 
six months to the operation of the new 
Workmen’s Compensation Act. 


N. B. Thorp, manager of the Indus- 
trial Department of the General Acci- 
dent Fire and Life Assurance Corp., 
Ltd., in the United States, is one of the 
best known men in that branch of the 
insurance business. At the present 
time he is highly jubilant in connec- 
tion with the great record piled up by 
the agency force under his supervision 
in October—which record by the way 
continues to stack up—. Asked to what 
particular thing he attributed the show- 
ing made, when the Corporation’s rep- 
resentatives produced nearly 8,000 ap- 
plications in one month in his honor, 
he said: “Loyal agents, 100 per cent. 
efficient service, L. R. Wood his agency 
superintendent and their plan of per- 
sonally keeping in touch with the field 
force.” Mr, Thorp said: “We have 
had a splendid year, and for the future 
keep your eye on the General.” 

* - * 


W. L. Watt, agency director of the 
New York Life at the British Columbia 
branch, has put many men in the life 
insurance business who have never 
ceased to thank him since and he finds 
a considerable source of satisfaction in 
having been the means of starting them 
on a successful career. “You can 
imagine how delighted I was on arriv- 
ing at my office recently,” he said, “to 
find a telegram on my desk from T. 
C. Snider, of Minneapolis reading: 

“*Thanksgiving greetings to you and 
yours. I am exceedingly thankful for 
the fact that you were instrumental in 
bringing me into the service of the New 
York Life. Am making more money 
than I ever made in any other business 
and am tickled to death with my job. 
_’” * ¢ @ 

A. J. Birdseye, of Hartford, State 
agent in Connecticut for the Mutual 
Benefit Life of Newark, addressed the 
“Salesmanship Class” of the Hartford 
Y. M. C. A. on “The Personal Elementi 
in Salesmanship.”’ Mr. Birdseye’s long 
and successful career as a life insur- 
ance field man and as trainer of agents, 
makes him well qualified to tell the 
budding salesmen the things that go 
to make the producer a success. 

x cg * 

J. L. Whitlock, manager of the Western 
department of the Glens Falls Insurance 
Company, and Mrs. Whitlock, recently 
entertained the married members of the 
department and their families at a din- 
ner given in the Whitlock home in 
Glens Falls. 

* cs * 

E. G. Richards, United States man- 
ager of the North British & Mercantile 
and president of the Commonwealth 
Insurance companies, succeeds the late 
Vernon H. Brown upon the board of 
trustees of the Seamen’s Bank for Sav- 
ing of New York. 

* + * 

Stanley J. Corsa, son of Andrew J. 
Corsa the prominent Brooklyn, N. Y., 
local agent, was married some days ago 
to Miss Elsa Stevens Pardee, secretary 
of the New York Central Railroad. 
Young Mr. Corsa is associated with his 
father in business, and is one of the 
popular underwriters of the Borough. 

+ * * 


Mr. and Mrs. Robert A. Alberts, who 
were recently married at Cincinnati, 
are now settled permanently in New 
York. Mrs. Alberts is a daughter of 
Vice-President E. P. Marshall of the 
Union Central Life. 

7 - . 

Edward W. Allen, manager at New 
York for the New England Mutual Life 
of Boston, spent the early part of the 
week at the home office of the com- 
pany. 

see 

Winfield Scott Dewey, for forty 
years a special agent and adjuster in 
Central New York, died in Rochester, 
N. Y., a few days ago. He was 63 
years old. 
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GONTINENTAL PROMOTES MANY 


TITLES OF SUPERINTENDENT. 


How Field and Office Men Will Be 
Known Hereafter in East, 
South and West. 








A number of important promotions of 
field and office men have been made by 
the Continental, Fidelity-Phenix and 
Fidelity Underwriters. They are as 
follows: 

W. E. Baldwin, of New York, to Ge 
agency superintendent in Eastern Can- 
ada for the Continental, Fidelity- 
Phenix and Fidelity-Undeerwriters. 

N. T. Robertson to be agency super- 
intendent in Southern States for the 
Fidelity-Phenix. 

S. R. Kennedy to be agency super- 
intendent for the Fidelity-Phenix for 
New England and the Middle States. 

H. H. Clutia to be agency supintenr- 
ent for the Continental in the Hast. 

George F. Hayden to be chief engi- 
neer in the East for all companies. 

William Quaid to be executive special 
aegnt in the East, headquarters in New 
York. 

Elof Peterson to be superintendent 
of the farm department of the Fidelity- 
Phenix in the West, headquarters at 
Chicago. 

F. H. Koeckert to be agency super- 
intendent of the Fidelity-Phenix in the 
West. 

S. Perry Holmes to be superintendert 
of the Western farm department of the 
Continental with headquarters in Chi- 
cago. D 

J. R. Wilbur to be agency superin 
tendent for the Continental in the 
West, headquarters in Chicago. 

Most of the men who have 
promoted have spent many years 
-he Continental servic. 


been 
in 





AGENTS FIGHT MUTUAL SCHEME. 





Peekskill Papers Run Arguments For 
and Against Guy Loring 
Smith’s Scheme. 





Peekskill, N. Y., Jan. 14.—Guy Lor- 
ing Smith, who is trying to form a mu- 
tual fire insurance company here, has 
run up against a sharp campaign 

‘against the project, engineered by lo- 
cal agents of stock companies. They 
have mailed a circular quoting a for- 
mer attorney-general, expressing the 
opinion that if municipal officials in- 
sured public property in mutual fire in- 
surance companies they might be hela 
iudividually liable in the event of dis- 
aster. They have also quoted the ex- 
perience of mutual campanies in Peeks- 
kill, one of which went into the hands 
of a receiver. 





AFTER SPRINKLER BUSINESS. 


New Schedule of Rates to Be Issued 
by the Philadelphia 
Association. 





A new schedule of rates upon build- 
ings equipped with sprinklers in haz- 
ardous districts is to be issued by the 
Philadelphia Fire Underwriters Asso- 
ciation in an effort to retain this bus!- 
ress. Charles A. Hexamer, secretary of 
the Philadelphia association, says it 
will be a month before the schedule is 
issued. 

Competition for the sprinklered busi- 
ness has been keen. 





APPROVE CAPITAL INCREASE. 

Approval of the proposed $100,000 in- 
crease in capital of the Camden Fire 
of New Jersey, was given by its stock- 
holders at their annual meeting on 
Saturday. 

It is intended to sell the new stock 
at twice par, the premium being added 
to net surplus account. 


SIGNING PITTSBURGH PLEDGE. 





Company Managers Consider Agree- 
ment in Present Form Merely 
Working Basis. 





After hearing from the special com- 
mittee of the Eastern Union familiar 
with the newly prepared constitution 
and by-laws proposed for the Allegheny 
County Board of Fire Underwriters, a 
number of company executives who 
formerly hesitated about pledging sup- 
port to the agreement, concluded to do 
so, and so advised the parties in charge. 

It is understood that the agreement 
in its present form is merely tentative, 
and offers a basis for the companies 
coming together. 

A meeting will be held at Pittsburgh 
on Thursday (to-day when if a sufficient 
number of company pledges have been 
received, a preliminary organization 
will be formed. 

Pittsburgh agents explain that their 
failure to pass upon the important com- 
mission and brokerage questions was 
because of their purpose of leaving 
those matter: to be handled by the com- 
panies themselves, once an association 
was created. 

J. O. Platt, of the Insurance Company 
of North America, and chairman of the 
Eastern Union’s Committee made the 
following general statement regarding 
the Allegheny County Board agreement 
to The Eastern Underwriter: 

“TI may briefly say that there is quite 
a consensus of opinion to the effect 
that the crganization of the Allegheny 
County Board should be remodeled to 
conform to the terms of the recent de- 
cree of the court, and also to place 
supervision of the current affairs of the 


board in the-haads of a comparatively | 
re- | 
quiring rates to be made by scheduled | 


small and responsible committee, 
minimums instead of judgment rates by 
a large body, as some times happened 
at board meetings. 

“The proposed new constitution and 
by-laws, if adopted, will place Pitts- 
burgh in line with cities like New York 
and Philadelphia and the change should 
be an improvement and benefit to all 
concerned.” 





MORE HARRISBURG THREATS. 





Newspapers Comment on Allegation 
That the National Board is 
a “Trust.” 





The following is the comment of the 
Harrisburg “Telegraph” on the attack 
made in the newspapers of that city 
on the National Board of Fire Under- 
writers, in which the National Board 
was characterized as a “trust”: 

If it be true that the Underwrit- 
ers Association is a trust or illegal 
combination with power to regulate 
fire insurance rates at will, it is a 
more potent factor in the affairs of 
the public than a steel, oil or many 
another much condemned trust pos- 
sibly could be. 

At all events, it cannot be denied 
that the underwriters have dealt 
very harshly with Harrisburg, and 
they should know that the proper- 
ty owners of this city will not easi- 
ly submit to any unjustified in- 
creases of fire rates. 





JUSTIFY ARKANSAS RATES. 


At a mass meeting of Little Rock, 
Ark., business men held to protest 
against what Mayor Simon Bloom term- 
ed “the extravagantly high fire insur- 
ance rates,” E. B. Bloom, a leading un- 
derwriter, defended schedule rating, 
holding that in no other way could just 
recognition be given of risk improve- 
ments. He asserted, moreover, that 


through the application of the schedule 
the rates upon hundreds of Little Rock 
risks had been materially reduced. 
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his leader. 


Home Office 
80 Maiden Lane, New York 


CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
That company is certain 
to be the Continental. 


HENRY EVANS, President 


Western Office 
332 South La Salle St., Chicago 








Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 


Western Office 
137 South La Salle St., Chicago 








FIDELITY (FIRE) 


issued today. 


Home Office 
80 Maiden Lane, New York 





OF NEW YORK 


Backed by almost 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 


Gross Combined Assets........ $42,215,116 
Policyholders’ Surplus.......... $23,589,661 


UNDERWRITERS 


illimitable re- 


Western Office 
332 South La Salle St., Chicago 








MINE CAVING INSURANCE 


FORMING A SCRANTON COMPANY. 





Protection for Dwelling House Owners 
and others in Undermined Penn- 
sylvania City. 


Scranton, Pa., Jan. 13.—Prominent 
local men are formulating plans for an 
insurance company which will handle 
nothing but the mine cave situation. 
The purpose of the company is to in- 
sure property owners against 
by cave mines. As is well known to 
underwriters a large part of this city 
is undermined by coal companies, and 
recently the Bureau of Mines at Wash- 
ington isued a report on the serious- 
ness of the situation. 

Some years ago a similar company 
was formed and was ready to start busi- 


damage 


ness when it was discovered that there 
was nothing in the State insurance laws 
which permitted the operation of such 
a company. The project was then 
dropped. Since then the mine cave sit- 
uation has become so serious that it 
seems advisable to start the company. 

An amendment to the insurance act 
was made at the last legislature, per- 
mitting corporations to sell mining in- 
surance. 


INSPECTION BUREAU WORK. 

William A. Stoney, of the Underwrit- 
ers Bureau of the Middle and Southern 
Siates, spoke on “The Work of an In- 
spection Bureau” before the Hartford 
Insurance Institute a few days ago. He 
told of the necessary qualities and du- 
ties of inspectors. Good habits, men- 
tal ability, engineering education, and 
experience were the required essen- 
tials of the inspector, he said. He 
described in detail the work of an in- 
spection bureau. 
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BASSET A VICE-PRESIDENT 


OFFICER OF FIREMEN’S OF N., J. 








D. H. Dunham Re-Elected President 
and J. Kay Vice-President at 
Company’s Annual Meeting. 





At the annual meeting of the Fire- 
men’s Insurance Company of Newark 
on Monday, D. H. Dunham was 
unanimously re-elected president, as 
was also John Kay as vice-president. 

At the sume time Neil Basset was 
also chosen a _ vice-president. Mr. 
Bassett, who is Western manager of 
the Firemen’s, has established a na- 
tional reputation as an able under- 
writer. He was a local agent in Ala- 
bama, and did field work for two com- 
panies before joining the forces of the 
Firemea’s thirteen years ago. Mr. 
Bassett, whe attended the annual meet: 
ing, left for Chicago yesterday. 

Mr. Kay has spent many years in 
the service of the Firemen’s, his ex- 
perience beiug broad, covering severat 
different branches of the business. Ha 
was elected vice-president shortly afte: 
the death of Charles Collyer a few 
months ago. 

At the meeting Monday the regular 
quarterly divideid of 6 per cent. upc 
the Company’s $1,000,000 capital was 
declared. 





AGAIN HEADS CHICAGO BOARD. 

Having served efficiently during the 
past year, M. J. Naghten, of John M. 
Naghtea & Company, was unanimously 
re-elected president of the Chicago 
Board of Fire Underwriters, at its an- 
nual mecting a few days ago. The 
other officers, also re-elected were as 
follows: Vice-president, H. G. Buswell, 
of the Home of New York, and treas- 
urer, George S. Haskell, of Haskell, 
Miller & Co. The new members of the 
executive committee are: D. R. Mc- 
Lennan, of Marsh & McLennan; James 
I. Loeb, of Wile, Loeb & Gutman, and 
W. R. Townley, of the Western & 
British America. The premiums for 
the year are 11,091,898, with losses of 
$5,671,369. 





NEW AGENCY IN ONEONTA. 
Oneonta, N. Y., Jan. 14.—Thomas 
O’Brien and F. Earl Whitman have 
formed a partnership, under the name 
of O’Brien & Whitman, to do a local 
agency business here in all branches of 
insurance. Their offices are in the On- 
eonta Hotel Building. Mr. O’Brien has 

been an agent in Oneonta for years. 





AGENCY IN ALLENTOWN. 
Allentown, Pa., Jan. 13.—Harold A. 
Schantz has opened an insurance office 
here. The son of a former postmaster 
he is a graduate of the local high school 
and worked for a time for furniture 
and cement concerns. 





OFFER REWARD FOR ARSONIST. 

The National Board of Fire Under- 
writers has offered a reward of $500 
for the arrest and conviction of parties 
who may on court trial be found guilty 
of the crime of incendiarism in firing 
property at Jamestown, N. Y., known 
as “The Old Stone Mill.” The loss was 
a stock of flour, feed and flour. 





HOME’S BOSTON REPRESENTATION 

On February 1 the Boston represen- 
tation of the Home Insurance Company 
will be in the hands of Gilmour & 
Coolidge. The change was supervised 
by Vice-President Ludlum and Assist- 
ant Secretary Moore. 





FRANKLIN FIRE OF PHILA. 

Among the fire insurance companies 
to make public their 1913 figures thus 
far is the Franklin, of Philadelphia, of 
which the late A. E. Duncan was presi- 
dent. 

The Company reports assets of $3,- 
245,736; a reinsurance reserve of $1,- 
975,253 and a net surplus of $548,972.68. 


NO PICTURES OF FIREBUGS. | 





Pennsylvania Fire Marshal Gives 
Orders te Moving Picture 
Show Owners. 

Harrisburg, Jan. 14.—State Fire 
Marshal Baldwin has called upon the 
producers of moving picture films and 
managers of moving picture shows to 
refuse to make any displays of films 
which contain views of firebugs at 
work or which have any suggestion of 
incendiarism. He says: 

“Promoters should not be permitted 
to produce or display any picture show- 
ing the incendiary about to set off any 
device to cause a fire in a building or 
to display any of the various means 
known to be used by firebugs. Such 
pictures appeal to children and the un- 
scrupulous.” 


BILL REGULATES PREMIUMS. 

Insurance Commissioner Preuss, of 
Minnesota, will have introduced in the 
Stace leyisiature, a law providirtg 
that no company shall be permitted to 
charge a greater amount in premiums 
upon a fire insurance policy written for 
less than one year than the pro rate 
share of the annual premium plus 10 per 
cent. of the annual premium. 

Another clause in the bill provides 
that whenever any policy written for 
ohne year or less is cancelled at the 
request of the assured, the company 
shall return to him the unearned pre- 
mium at pro rata rates less 10 per cent. 
for such unearned premium. 


BOSTON INSURANCE COMPANY. 

With assets of $6,000,000 the Bostoa 
Insurance Company of Boston, on the 
first of the present year, had a net sur- 
plus of $2,000,000, over and beyond its 
$1,000,000 capital and all other liabili- 
Lies. The Company writes automobile 
and marine business in addition to fire 
insurance, 

ORDERS DEPUTY TO RETIRE. 

Washington, D. C., Jan. 12.—After an 
investigation of the imprisonment of 
five firemen under debris in the Five 
and Ten Cent Store fire of December 
24, Commissioner Siddons has ordered 
the retirement of Deputy Chief Andrew 
J. Sullivan, who has been with the de- 
partment for thirty-five years. He says 
that he showed error of judgment in 
directing the fighting of this fire. 


ELECT CARBONDALE OFFICERS. 

Carbondale, Pa., Jan. 13.—At the an- 
nual meeting of the Carbondale Under- 
writers’ Association it was decided to 
have a committee of the local under- 
writers meet with members of the coun- 
cil to confer regarding improvements in 
the fire department. 

George Hughes was elected president 
of the association; H. M. Barrett, vice- 
president; and J. P. Lavelle, secretary. 
Mr. Lavelle lives in Scranton. 


GIRARD FIRE & MARINE. 

The 1914 figures of the Girard Fire 
& Marine, of Philadelphia, disclose 
assets of $2,532,069, reinsurance reserve 
of $1,546,212 and net surplus of $432,- 
560. The Company’s capital is $509,000. 








BETTER PROTECTION AT COHOES. 

The Board of Trade and Business 
Men’s Association have endorsed the 
action of the Manufacturers’ Association 
in its appeal for better facilities to fight 
fires. Action was hastened by the re- 
cent fire which caused a heavy loss in 
Cohoes. 

The “Scientific American” in a recent 
issue prints an interesting article on 
the application of wireless telegraphy 
between fire headquarters, New York, 
and the fleet of fireboats. At the pres- 
ent time the equipment is provided only 
for the fireboat “James Duane,” but it 
will doubtless be extended to others of 
the ten fireboats which the city of New 
York maintains to protect its shipping 
and the waterfront. 




















THE NATIONAL UNION EMBLEM 
represents a standard of quality, service and facili- 
ties attested by the cordial support and loyal co=- { 
operation of five thousand Agents. f 
; One thought dominates our organization and | 
impresses itself on every National Union employe— 
{ to build for the future and not for the moment. To 
build so scrupulously, so soundly and so well, that | 
the lapse of years will find in our agents and patrons 4 
a sense of service rendered and value received. | 
| _Tke National Un‘on shield stands for satisfac- 
tion and sound Fire Insurance. 
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NATIONALUNION 


Fire Insurance Co 
OF Pirrseurc Pa ¥ 


A TRADE MARK 
represents something akin to that which the flag 
of a nation represents to a loyal citizen. It is a 
badge of honor—a distinguishing mark—an ermblem i 
to be proud of—to be kept above reproach, and of ¥ 
spotless reputation. 
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A Distributed Influence 








Home Office 





capital and surplus. 
buyers of the Company’s policies. 


The FIRST NATIONAL FIRE INSURANCE 
COMPANY OF WASHINGTON, D. C., is literally “in 
the hands of its friends.” 
2,000 in number, residing in each of the 48 States. 
This army of friends is made up of the Company’s 
stockholders—substantial business men who have sub- 
scribed to the FIRST NATIONAL’S two millions of 


Many of them are also loyal 


These friends are more than 


If the First National is not among the Companies 
you represent, both you and we should know why. 
This can be easily determined by correspondence. 


Write us 


First NATIONAL FIRE 
INSURANCE COMPANY 


OF THE UNITED STATES 


: WASHINGTON, D. C. 























January 15, 1914. 


THE EASTERN UNDERWRITER 








PENNSYLVANIA PROBERS MEET 


INQUIRY. 





FIX PLANS OF RATE 





Hearings in Philadelphia This Month— 
Pitsburgh and New York 
Later. 





Harrisburg, Jan. 14—The Pennsyl- 
vania legislative committee, which is to 
investigate fire insurance _ rating 
methods and report to the legislature 
a recommendation for a rating law, 
met here this week. The commission 
outlined its plans. It will hold a three 
days’ session in Philadelphia, beginning 
January 27. On February 10 it will 
meet in Pittsburgh; on February 24 in 
York; on March 10 in Erie; and on 
March 24 in Scranton. The hearings 
will be open to manufacturers, property 
owners and insurance men. 

The first witness before the commis- 
sion was State Fire Marshal Baldwin 
who gave his experience investigating 
fires during the last eighteen months. 





THE LAW AND HIGH RATES. 


Hartford Fire Insurance Company Dis- 
cusses the Attitude of Agent 
Toward Both. 


At a recent meeiing of the New York 
Fire Insurance Exchange, a_ special 
committee was named by President 
Lock to wait upon a leading local agent 
who has been a thorn in the flesh of 
the Suburban Fire Insurance Exchange 
und attempt to bring him “into line” 
for the latter organization. 

The. widespread delusion touching 
the profits of companies naturally is 
reflected in legislation, says the Hart- 
ford Fire Insurance Company in its 
Louse organ. Amcrican high loss ratio 
produces American high rates, but laws 
calculated to remedy this fundamental 
cause are few indeed. On the contrary, 
most insurance legislation increases the 
cost of insurance and, therefore, its 
ultimate price. It is a safe assertion 
that every State which has undertaken 
to regulate details of the fire insurance 
business has increased the cost of con- 
ducting it. 

Agents can do much to prevent the 
continuance of present injustice to 
companies, or the imposition of new, by 
educating the public. They should 
make it plain to their customers that 
while the present average burning 
tatio is continued companies can hope 
but for meager profits from existing 
rates. If the temper of the public can- 
not be changed by a campaign of edu- 
cation there await misfortunes from 
the insurance famine which measures 
of undue restriction inevitably produce 
—as has been conclusively shown in 
Kentucky and Missouri. When such 
ecndition arises, companies suffer less 
than agents. The companies, it is 
true, receive no income from the ter- 
ritory, or class of risks, affected, but 
this is a welcome alternative to doing 
business at a loss. Their income from 
other sources is not affected. Many 
agents, however, suffer from a stop- 
page of their entire business, in such 
a case as that of Missouri last sum- 
mer, or a stoppage of their income from 
certain classes of risks, as has just 
been narrowly averted in Kentucky. It 
is manifestly to the agent’s individ- 
ual benefit to actively co-operate in 
convincing the public that to do justice 
to the companies is to advance its own 
interests. 





JOIN EASTERN UNION STAFF. 


A desirable accession to the staff of 
the Eastern Union is A. E. Larter and 
W. S. Lemmon who will review the 
rating schedules in operation in the 
large Eastern cities. Mr: Larter was 
formerly a vice-president of the Amer- 
ican of New York, and possesses ripe 
underwriting experience. 





The Agency With 7,000 Agents 


New York Underwriters’ Agency Tells Story of Its Creation, Establishment 
and Growth, With Many Incidents of the Late Alexander Stoddars 
and His Contemporaries—Semi-Centegial Memorialized 
by a Remarkable Historical Edition de Luxe 























Hundreds of telegrams and letters ot 
congratulation and good wishes were 
received this week by the New York 
Underwriters Agency, which is cele- 
brating its fiftieth anniversary. ‘These 
messages of gooa will came from its 
agents and from representatives of 
other companies. 

One feature of the anniversary is the 
issuance of a reraarkable semi-centen- 
nial memorial edition de luxe, entitled 


start, and many innovations came from 
the brain of the versatile Stoddart to 
impress themselves laier on the under- 
writing world. The first advantage 
gained by the public was the introduc- 
tion of a short, terse form of policy in 
the plain terms of the business world, 
a contract that could be easily under- 
stood. 

The next important development was 
the mention of the daily report system, 








ALEXANDER STODDART, 
Founder of New York Underwriters’ Agency. 


JOHN H. STODDART. 





“The Conquest of Fire,” in which the 
story of the birth and progress to date 
cf the New York Underwriters Agency 
is given, with illustrations of men who 
have made this unique institution, the 
first of the underwriters’ agencies, what 
it is to-day. Beautifully illustrated and 
printed, this volume deserves a place in 
the library of every insurance man. It 
gives a history of fire and fire insurance 
from the origin of both, and is filled 
with etchings, paintings and illustra- 
tions of the great conflagrations of the 
past two thousand years. Some of the 
etchings are of rare prints, never be- 
fore published in a book. What will 
particularly interest fire underwriters 
of to-day in the volume is the story ot 
the conception and early history of the 
New York Underwriters Agency. 
Alexander Stoddart Arrives in New York 

Coming to this country from Scot- 
land, a lad of eight in 1844, Alexander 
Stoddart later became an agent for the 
Aetna in the West. In the fall of 186% 
ke arrived in New York. Short, slender 
and dependent upon his own resources 
te decided to make his mark. Studying 
the situation carefully he noted that 
the supply of insurance was not equal 
to the demand, and the idea came to 
him of organizing an underwriters 
agency for the purpose of furnishing to 
the property-owner one single policy in 
¢ combination of four companies, where 
the aggregate assets would furnish am- 
Ele protection against losses suffered 
through fire. On May 1, 1864, he opened 
an office at Nos. 4-6 Pine street, New 
York, acting as general agent for this 
quartette of com panies—Germania, 
Hanover, Niagara and the Republic. 
These companies agreed to unite for a 
term of five years to test his plan of a 
single policy in which each would bear 
iis proportionate share of risk. His 
next step was to build a great chain of 
lucal agencies through the West and 
South. 

Origin of the Daily Report. 
The agency was a success from the 


A. R. STODDART. 


bringing the company and the agent in- 


to closer contact. In making the an- 
nouncement of the daily report Mr. 
Stoddart said: “We shall require daily 
reports of the issue of all policies so 


that the risk might be judged quickly 
and fairly in the home office.” 

The Underwriters Agency was the 
first New York insurance office to en- 
ter the South after the Civil War. John 
T. Thomas of Savannah, was sent 
through the Southeast to appoint 
agents. He was successful. By 1866 
more than 520 agents were in the field 
in the South and West, and the New 
York Underwriters Agency found it nec- 
essary to move into a white marble 
building at No. 175 Broadway. 

“Insurance Not Commerce.” 

It was about this time that Mr. Stod- 

dart, who was one of the organizers of 


the National Board of Fire Underwrit- 
ers, figured conspicuously in a case that 


became historic in insurance annals: 
Faul vs. Virginia. It grew out of the 
hostility of several States toward in- 
surar.ce companies. Col. Samuel B. 
Paul who was agent of the New York 
Underwriters Agency at Petersburg, 
Va.. was directed by Mr. Stod- 


Cart to refuse to comply with directions 
imposed by the State. The case went to 
court to settle. the status of corpora- 
tions outside of the sovereignty which 
created them. As all underwriters 
know the State won, and, the case be- 
ing carried to the Supreme Court, that 
tribunal decided that insurance was not 
commerce in the sense of the constitu- 
tion, and therefore, its regulation by a 
State was not a regulation of interstate 
commerce. 
Chicago and Boston Fires. 


In October, 1871, came the Chicagu 
fire. The New York Underwriters 
Agency sent Clarence Knowles to the 
stricken city “authorized to make pay- 
rents immediately.” He left New 
York for the scene with a trunk filled 
vith blank proofs of loss and a folded 
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canvass sign to be erected on whatever 
abode he could secure in the demora'- 
ized city. The sign bore the name of 
the Underwriters Agency and an invi- 
tation to policyholders to present their 
claims immediately. The loss of the 
Underwriters Agency in this conflagra- 
tion, after deducting re-insurance, was 
$906,000. In November, 1872, came the 
Boston conflagration. The agency easi 
ly weathered both of these losses and 
came through the panic of 1873 success- 
fully also. In 1883, however, an in- 
ternal clash came which brought into 
the courts the question of the owner- 
ship of the business—the agent or the 
company? 
Establishes Important Principle. 

One of the companies in the agree- 
claimed a proprietary interest in the 
neme of the Agency, and endeavored tu 
take charge of its aftairs. Suits ani 
countersuits came thick and fast an‘ 
the combination was disgruutled. Mr. 
Stoddart stood fast, claiming that the 
business waich the agents had built up 
belonged to him. A remarkable situation 
arose. Both claimants to the valuable 
vroperty issued official proclamations tu 
the agents throughout the country; 
the orders being in direct conflict. The 
memorial volume comments on the 
situation thus: 

“While Alexander Stoddart was holdc- 
ing the organization together by his 
strong personality, his opponents were 
ficoding the country with announce- 
ments of its dissolution, When antag- 
cnists secured temporary control of his 
merely moved his faithful lit- 
tle army into new quarters and con- 
tinued to develop the business.” 

Mr. Stoddart won in the courts. 
There was a re-adjustment of compan- 
behind the Underwriters Agency 
contract, the Hanover, his old associ- 
ate, alone remaining, and the Citizens 
taking the place of those which were 
cropped out. During all this litigation 
Mr. Stoddart not only held all his busi- 
ress, but increased it. About this time 
he changed the name to the New York 
Underwriters Agency. 

In 1875 John H. Stoddart, since recog- 
nized as one of the brainiest men in fire 
insurance, joined the agency as a clerk, 
and in 1880 his brother, A. R. Stoddart, 
also an unusually able underwriter, al- 
so became a clerk. Through John 
Hi. Stoddart, the New York Undervwrit- 
Agency introduced a new innova- 
tion: the dwelling house policy. This 
was in 1890. This policy gave liberai 
conditions, and contained information 
that could be read in its entirety in two 
end a half minutes. It became im- 
mensely populur until restricted when 
the States adopted standard policies. 

The Deal With the Hartford. 

In 1894 the famous deal was made by 
which the Harcford furnished the pro- 
tection for all New York Underwriters 
Agency policies. The memorial volume 
says that the first meeting between A!- 
cxander Stoddart and George L. Chase 
tcok place many before when 
both were young special agents travel- 
ing on a Mississippi steamboat, and 
were assigned to the same stateroom. 
When the deal was made the Hartford 
re-insured all the outstanding business 
which the Citizens received through the 
New York Underwriters Agency The 
latter became a re-insurer itself tive 
inonths later when it took over the 
business of the Guardian of London, 
consisting of 2,000 agents and $1,000,- 
000 in premiums By this stroke the 
New York Underwriters Agency finally 
became strong in the East. In 1896 the 
agency re-insured the Broadway Insur- 
ance Company. On January 1, 1895, 
“for the purpose of further strengthen- 
ing their position general agents” 
the Stoddarts organized a firm, with Al- 
exander as senior member, and John H. 
as junior member. It was called A. & 
J. H. Stoddart. In 1907 Joha H. Stod- 
dart was made senior member and A. 
Rk. Stoddart junor member. 
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SUBURBAN EXCHANGE MBBTING 





GATHERING TO BE HELD ON 22nd. 





Managerial Sentiment Strongly Favors 
Increase in Brokerage—Frequent 
Conferences Held. 





That the Suburban Fire Insurance 
fixchange, at its quarterly meeting to 
be held in this city on the 22nd, will 
favor increasing the brokerage in the 
iield from 10 to 15 per cent., the 
opinion now generally expressed among 
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colinpany executives. 

Numerous conferences upon the sub- 
ject have been held by different com- 
mittees with a view to ascertaining how 
the suggested change would affect 
agency and other interests, and it is 
highly probable that still further gath- 
erings will take place before Thursday 
next. 

Some days ago at a joint meeting be- 
tween the executive committee of the 
iexchange and a standing committee of 
the Eastern Union, the wisdom of 
granting an advance of 5 per cent. to 
local agents was mentioned, but failed 
of serious endorsement, the wellnigh 
unanimous opinion of the committee 
men being that such a policy would 
simply permit in exaggerated form, the 
present evil of “special deals,’ which 
managers sO earnestly desire to 
suppress. 

It was pointed out that agents in the 
New York suburban field under the flat 
20 per cent. commission now paid them, 
receive a larger return upon their busi- 
ness than do the local men elsewhere 
in Eastern Union territory (aside from 
those in the “excepted cities”), where, 
under a liberal classification, the av- 
erage commission rate would not ex- 
ceed 18% per cent. 

The assertion is made that many otf 
the Brooklyn agencies, unknown to 
tneim companies, ure paying excess fig- 
ures upon Long {sland suburban risks, 
entering the accounts as Brooklyn busi- 
uess and collecting thereunder. 

The annual gathering of the Ex- 
change will take place early in April. 


HOME MAKES STRONG STATEMENT 





Premium Reserve of Well Managed 
Company Increased Over $1,100,000 
Last Year. ss 





Always “an event” in fire underwrit- 
ing circles the issuance of the financial 
statement of the Home Insurance Com- 
pany this year was awaited with un- 
usual interest, because of the depressing 
conditions obtaining in the field during 
1913. 

The new figures show aggregate as- 
sets of $33,139,915; with liabilities 
here noted: Capital $6,000,000; 
mium reserve, $13,447,976; reserve 
losses, $1,184,259; reinsurance 


as 
pre- 

for 
reserve, 


$334,660; reserve for taxes, $200,000; 
reserve for miscellaneous accounts, 
$100,000; conflagration reserve, $1,- 


800,000; surplus over contingencies and 
all liabilities, including capital, $10,- 
073,019. The surplus to policyholders 
is $17,873,019. 

A noteworthy feature of the Com- 
pany’s operations for the year was the 


declaration of a $3,000,000 stock divi- 
dend, the payment of $1,200,009 in 
regular dividends, and a gain of $1,- 


106,566 in premium reserve. As was to 
have been expected the Home suffered 
severely from the depreciation in the fi- 
nancial market, its securities being 
marked down fully $2,000,000. 

These though are mere incidents in 
the life of the corporation, which was 
never more firmly intrenched in the 
confidence of the insuring public than 
it is at the present time. 

A grand jury in Washington, D. C., 
has condemned the fire engine houses 
in that city. They will be improved. 





BROKERS’ ACTIVITIES | 








Ekern Studies Brokers’ Situation. 

Insurance Commissioner Ekern, of 
Wisconsin, has recently made a care- 
ful study of the brokerage situation, 
based on agitation that has come to his 
ears of the actiyities of the large brok- 
ers, particularly those of New York. Mr. 
Ekern has had an extensive correspond- 
ence with one of the leading New York 
brokers, during which he submitted a 
list of questions which the local brokers 
answered. This is said to be the first 
time that such a non-partisan inquiry 
into brokerage methods has been made 
by an insurance commissioner. Insur- 
ance commissioners say that the pres- 
sure of local agents for rulings against 
brokers is constantly growing. 

* . * 

William Duane’s Death Regretted. 

William Duane, who placed out of 
town business for Wilcox, Peck, Brown 
& Crosby, died a few days ago. One 
of the popular brokers’ representatives 
on the street, his funeral was attended 
by men from many offices. 

wa 


Complains of $10 License. 
Writing to the New York “Herald” a 
broker complains because New Yorkers 
pay $10 a year for a license while it 


costs “outsiders” only $2 a year. A rep- 
resentative of the Insurance Depart- 


ment says that all brokers in cities pay 
$10 and the “country” brokers should 
not be expected to pay more than $2 
a year as most of them are country 
agents, with brokerage only a side line. 
There are about 9,000 brokers in New 
York State, and among the non-resident 
brokers licensed here are some with 
offices as far distant as London. Nat- 
urally, there are some local brokers 
who would like to see the license fee 
jumped up to $1,000 each. 

~ * a 
After the Crooks. 
District Attorney Royal H. 
Weller, of the New York District At- 
torney’s office, has been doing good 
work in prosecuting insurance criminal 
cases. Mr. Weller is now preparing 
several cases against brokers whose 
activities have come under the lime- 
light in an unpleasant fashion, and 
which will be made public shortly. Mr. 
Weller has been working in conjunction 
with the complaint bureau of the New 
York Insurance Department, which has 
been unusually active in protecting the 
public against brokers who place insur- 
ance in unauthorized companies. 

- cs + 


Deputy 


Changes Brokerage System. 

It is gossipped along William street 
that one of the large life insurance 
companies which has heretofore placed 
insurance with its own broker in cases 
where loans have been made on real 
estate is now permitting in some cases 
the owner’s broker to con‘inue placing 
the line, 


3roker Denis F. Driscoll, of Pine 
street, who is leading the fight, for leg- 
islation to protect the interrst of the 


owner’s broker has recovered from ill- 
ness which kept him from his desk for 
some time, and will have the brokers’ 
bill introduced at Albany. 
* * ca 
Pinkney Released on Bail. 

Charles E. Pinkney, who was arrested 
on complaint of an Alaska hotel owner, 
and who was brought here from Texas, 
was released under $1,500 bail. He claims 
that a mistake was made in his arrest 
and that he is innocent of the charge 
against him. It is reported that he has 
returned to Texas. 

+. ” ° 

H. W. Stover to Stay in Business. 

Herbert W. Stover, who has resigned 
from Wilcox, Peck, Brown & Crosby, 
will continue in the insurance business 
which has been his field for twenty-five 
years. Mr. Stover started with the 
German-American, and later was with 
Stover & Van Buren. Later he was 
a special agent for the Imperial. He 








went with Wilcox, Peck & Hughes in 
1900. For thirteen years his specialty 
has been cotton and railroad insurance. 
a - * 

Payne & Ramsey Join Association. 

The New York Fire Insurance Brok- 
ers’ Association, which some time ago 
waived its initiation fee in a campaign 
for new members, has received a num- 
ber of letters from the uptown brokers 
saying that the Association is doing 
good work, but membership is too ex- 
pensive. 


a year. It is occasionally necessary to 
employ legal talent to go to Albany, 


which is an expensive feature in itself. | 
The newest member in the Association | 


is the firm of Payne & Ramsey. 
= * s 


Mutuals May Gobble Line. 


Because of a heavy advance in rate a} 
considerable portion of the $1,500,009 | 


line covering on the Long Island City 


plant of the United States Metal Prod- | 


ucts Company, will, it is reported be 


transferred from stock to mutual com-| 


panies. 


The Association feels that it; 
cannot reduce its dues, which are $39 | 


“The Leading Fire Insurance Company 
of America” 
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FOR SALE—Fire Insurance Maps of Tennessee, Penn- 


sylvania, Ohio, Illinois, Kentucky and Louisiana at bargain prices. 
For information, address 


Western & Atlantic Fire Insurance Company 
NASHVILLE, 


TENNESSEE 








Licensed 


New York Chicago 


SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


in Illinois 


Minneapolis Duluth 








WM. G. WHILDEN, President 


New Jersey 





NEWARK, N. J. 


Paid In Cash Capital ‘ 
Being Increased to ; ‘ 
Net Surplus Over . » . 


Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 


GEO. E. LYON, Secretary 


Fire Ins. Co. 


$ 900,000.00 
1,000,000.00 
500,000.00 








INSURANC 


EDOUEIOD coccccessecécoene 





ord-Deutsche 


OF HAMBURG, GERMANY 
ESTABLISHED 1857 
STATEMENT JANUARY I, 1913 


EE nnn cnt ceienteesns tous tteeadtbeenctaaks eee 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEWHWAN, United States Manager 


Agents Wanted in Principal Cities and Towns 


E COMPANY 


362,931.19 
519,931.57 
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NEW JERSEY NOTES 








GOVERNOR FIELDER’S ATTITUDE. 





Rumored That New Jersey Executive 
Believes Ramsey Act Should 
Have Fair Try-out. 





It is reported by persons close to 
Governor Fielder that he is determined 
the Ramsey law shall have a fair chance 
to demonstrate its efficiency and use- 
fulness to the people of New Jersey be- 
fore it is tampered with. If the Gov- 
ernor takes this stand those who would 
amend the measure will have a hard 
time in gathering strength enough to 
accomplish their purposes. 

The legislature began its sessions in 
Trenton on Tuesday. A number of new 
bills have appeared, but up to the time 
of going to press none affecting insur- 
ance has come to the attention of The 
Eastern Underwriter. 





ACTION BY HOBOKEN COUNCIL. 





Assemblymen Asked to Repeal the 
Ramsey Act, Which is 


Criticised. 





‘fhe Common Council of Hoboken, N. 
J. has adopted a resolution asking 
members of the New Jersey legislature 
to repeal the Ramsey Act. This law 
has “worked hardship to the insuring 
publie of Hoboken,” the resolution says, 
and concludes as follows: 

“Resolved that the Common Council 
of Hoboken does hereby condemn the 
enactment of said law and _ publicly 
places itself upon record as_ unalter- 
. ably opposed to any unjust, unreason- 





able and discriminatory advances of 
rates of fire insurance.” 
Stanley Rand has opened a. insur- 


ance agency in the Sweeney Building, 
North Tonawanda, N. Y. He will 
handle a'l branches of insurance. 


THE —o UNDERWRITER 











POSTPONE ACTION IN NEWARK. 





Fire Insurance Society Meets to Take 
Up Question of Amending Mem- 
bership Agreement. 





The Fire Insurance Society of Newark 
met on January 13 to discuss the pro- 
posal to amend its membership agree- 
ment. This included a readjustment of 
brokerage on single tenant metal work- 
ers and on sprinklered business. Be- 
cause of the wide general interest in 
the subject a number of companies sent 
representatives to the meeting. It was 
decided, however, to postpone action 
for thirty days. 





NEWARK MUNICIPAL INSURANCE. 





Secretary of Commission Claims Saving 
to City of $127,782 in 
Five Years. 

The revort of the Insurance Fund 
Commission of Newark giving figures 
for the past five years proved of in- 
terest to Newark underwriters. The 
commission was appointed following an 


act of the legislature in April, 1909. 
Joseph A. Wright is secretary. He 
claims that the commission has made 


$127,782 for the city in five years. 
When the commission was appointed 
the common council appropriated $50,- 
000 as capital, und the fund now totals 
$174,782. 

The receipts of the department over 
and above expenses during the year 
just past were $8,556, an increase of 
$2,188 uver 1912, and $3,462 over 1909. 
There was an increase in assets of $15,- 
033 in 1913 over 1912. The commission 
handles all municipal insurance. 





SENATE INSURANCE COMMITTEE. 


Trenton, Jan. 13.—President Slocum, 
of the Senate, made up the insurance 
committee to-day as follows: Ramsey, 
Arkley and Hutchinson. 





No. 56 CEDAR STREET 


Miscellaneous Bonds............ 
OS OO er ee 
Miscellaneous Stocks 


Bank and Trust Co. Stocks....... 


Accrued interest 


Cash Capital 
Reserve Premium Fund 
Reserve for Losses.............. 
Reserve for Re-Insurance 
ee 6 gs SP eee 


Reserve as a Conflagration Surplus 


capital 





The Home Insurance Company 


ONE HUNDRED- AND-TWENTY-FIRST SEMI-ANNUAL STATEMENT 
JANUARY, 1914 


SUMMARY OF ASSETS. 


Cash in Banks and Trust Companies 
United States Bonds.............- 
State and City Bonds............ 
eet SUE NN 6s ka eG SA ace 


..+.  1,300,000.00 1,519,000.00 
er 159,300.00 407,750.00 
10,800.00 


Bonds and Mortgages, being Ist lien on Real Estate.... 
Premiums uncollected, in course of transmission and in 
hands of Agents............- 


Reserve for Miscellaneous Accounts due and unpaid... 


Surplus over contingencies and all liabilities including 


Surplus as regards policy-holders. . 


ELBRIDGE G. SNOW, President 


| 
FREDERIC = ~ SWELL, Vi ice- Pres. CLARENCE A, LUDLUM, Vice-Pres, | 
IARLES I. TYNER, Vice-Pres. and Seer tary. ‘ 
AREUNAH we nh RTIS_ Secretary HENRY |. FERRIS, Asst. Secretary 
HOWARD P. MOORE, Asst. Secretary VINCENT P. WYATT, Asst. Secretary 
New York, January 13th, 1914. 


NEW YORK 


Market Value. 
$1,810,185.35 
162,000.00 
6,185,640.00 
7,882,300.00 
1,794,600.00 
10,629,270.00 


Par Value. 

on 150,000.00 
6,533,400.00 
8,923,800.00 
1,980,000.00 
10,021,500.00 


2,493,651.46 
244,719.00 


$33,139,915.81 


T$ 6,000,000.00 
13,447,976.00 
1,184,259.90 
334,660.22 
200,000.00 
100,000.00 
+1,800,000.00 


MIDDLE DEPARTMENT ASS 


ANNUAL MEETING NEXT WEEK. 





President, Vice-President and Executive 
Committee Members to Be 
Elected. 

Interest at the annual gathering of 
the Underwriters Association of the 
Middle Department, to be held at Phila- 
delphia on Wednesday next, centers of 
course, in the election of the chief 
officers. 

A president and a vice-president will 
be chosen, as will also a number of execu- 





tive members to replace the following 
named whose terms have. expired: 
Fred E. Benjamin, Harry Y. Chatterly, 
H. O. Kline, G. Hope Miller, Wm. C. 
Poe, Jr., R. L. Riggs, R. H. M. Stuart, 
Henry P. Whitman, Smith M. Wilson. 


ANNUAL MEETING AT COHOES. 
At the annual meeting of the 
Board of Underwriters, John 


Cohoes 
Laughli2 


was elected president; William T. 
Ford, vice-president; William K. 
Mitchel, secretary; and M. A. Granger, 


treasurer. | 


15 


MADE RATE SUPERINTENDENT. 


Samuel J. Quig has been appointed 
superintendent of the rating department 
of the office of Atlee Brown, the New 
Jersey Rating Expert. He began his 
career in the Middle Department, one 
of his most important works having 
been the re-rating of Wilkes-Barre, Pa. 
He was with the old William Burkhart 
rating office in New Jersey and his de- 
partment since January 1 has published 
two hundred rates in Newark alone. 





TWO HUNDRED AND FOURTH YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 





UNITED STATES BRANCH: 
54 Pine Street - New York 


WESTERN DEPARTMENT: 
39 South La Salle Street - Chicago 
PACIFIC DEPARTMENT: 

N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 











HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 


} NEW YORK STATE DEPARTMENT 





| PERCY B. DUTTON, Manager, Rochester, N. Y. 








FIRE ASSOCIATION 


Organized 1817 Incorporated 1820 
Cash Capital $750,000 

E. C. IRWIN, President 7. B, 

M, G. GARR 1GUEA. Sec. 


R. N. KELLY, Jr., Asst. Sec. 


Office: Company’s Building, 407-409 Walnut St. 


Assets $9,091,141 


CONDERMAN, Vice-President ¢ 
anc 
and Treas. 


OF 
PHILADELPHIA 


Charter Perpetual 


reas. 














| WOOD BROTHERS | 


(GEORGE E. WOOD) 


Insurance 





100 WILLIAM STREET 
| NEW YORK CITY 











110,073,019.69 


$33,139,915.81 
+$17,873,019.69 


DIRECTO | 
LEVI P. MORTON WwW =r I. IAM D. BAL. DW IN 
FPLBRIDGE G. SNOW LEWIS L. CL: 
GEORGE H. H:é SBF PORD CLARENCE H., KEI | 
HENRY F. NOYES hg IVES W ASHBU RN | 
LUCIEN C. W oyrae ELBERT HH. GARY 
JOHN CLAFLI rHOMAS BR. KENT | 
JOHN H. FL AGLER CORNELIUS N. BLISS, Jr. 

FREDERIC C. BUSWELL 





JOHN G. EWING 


EDWARD 





Ex 


+ THE COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
Cash Capital, $500,000.00 


RELIABLE AGENTS WANTED 


New York, New Jersey, Pennsylvania, Michigan, Ohio, 
Illinois, Indiana, Wisconsin, lowa, Minnesota 


P.d “ne 
sident 


M. W. WELSH 
retary & Treasurer 


Net Surplus, $225,000.00 


BLIVEN, Managing U1 


lerwriters 








NATIONAL FIRE 


Reserve for Re-Insurance. . 
Reserve for Outstanding Losses 


All Other Liabilities. 


Total Assets.......... 





OF HARTFORD, CONN, 


STATEMENT, JANUARY Ist, 1913 


LIABILITIES 
CD it awadinveesriwenactene soe 


Special Reserve for Contingent Liabilities 


Bee Se capenkcahcue scouts. os eetevsoessenmies 


JAMES NICHOLS, President H A. “SMI rH, Vice-President G. H. TRYON, Secretary 
Assistant Secretaries 
F.D. LAYTON Ss. T. MAXWELI Cc. 8, LANGDON 


SURPLUS TO POLICYHOLDERS $5,897,204.74 


INSURANCE CO. 


. .$2,000,000.00 
7,862,926.70 
586,296.03 
300,000.00 
336,245.44 
3,897 ,204.74 


. $14,982.672.91 
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COMMITTEES FOR NEW YEAR. 








Work of Eastern Union Assigned to 
Representative Underwriters—Bus- 
well Heads Executive Committee. 


F. C. BuswelJ, vice-president of the 
Home Insurance Company, becomes 


chairman of the executive committee of 
the Eastern Union, a post recently held 
by Cecil F. Shallcross, now president 
of the association. 

Mr. Buswell’s associates upon the 
committee are: The Atlas National 
Fire, German American, Massachusetts 
Fire & Marine, Franklin Life, Hartford 
Fire, Scottish Union National, Liverpool 
& London & Globe, Glens Falls, Camden 
Fire, Aachen & Munich, Phoenix Assur- 
ance, Boston, and the Pennsylvania Fire 
insurance companies. 

Other committees are as here given: 

Bulletin Commitee.—E. G. Richards, 
chairman; J. H. Stoddart, M. L. Dun- 
can. 

Arbitration Committee.—Edw. Milli- 
gan, chairman; Geo. W. Burchell, vice- 
chairman; Chas. H. Post, Victor Roth, 
J. J. Guile, L. P. Bayard, Wm. J. Dawson, 
Geo. C. Howe, J. Lynn Truscott, S. Y. 
Tupper. 

Membership Commitee.—J. A. Kelsey, 
chairman; E. W. West, E. G. Richards, 
Geo. W. Burchell, Wm. N. Kremer. 

Uniform Rules and Clauses Commit- 
tee—F. W. Jenness, chairman; C. A. 
Ludlum, Henry W. Gray, C. J. Holman, 
Victor Roth. 

Constitution 
—A. H. Wray, chairman, J. 
A. F. Howard. 

Map Committee.—M. L. Hewes, chair- 
man; J. H. Kelly, A. M. Thorburn, W. 
B. Meikle. 

Central Traction 
reau Committee.—R. 
man; C. G. Smith, ¢ 
Milligan. 

Sprinklered Risk Commitee.—Frank 
Lock, chairman; C. G. Smith, H. A. 
Smith, F. W. Sargeant, C. D. Dunlop. 

Committee on Laws—Henry E. Rees, 
chairman; J. H. Stoddart, J. A. Kelsey, 
R. D. Harvey, R. Emory Warfield. 

West Virginia Supervisory Commit- 


and By-Laws Committee. 
H. Stoddart, 


Lighting Bu- 
3issell, chair- 
Ludlum, Edw. 


and 
M. 
A. 


tee—C. D. Dunlop, chairman; F. C. 
Buswell. 

West Virginia Committee—H. A. 
Smith, chairman; C. D. Dunlop, S. Y. 
Tuppper, C. H. Coffin, J. B. Morton. 

New York State Committee.—Fred- 
erick W. Day, chairman; R. M. Bissell, 
Geo. C. Howe, C. A. Ludlum, F. W. Jen- 
ness. 

New Jersey Committee.—E. Haynes, 
chairman; H. P. Moore, vice-chair- 
man; Wm. Hare, H. W. Eaton, H. A. 
Smith, J. Lynn Truscott, Fredk. Hoad- 
ley, R. C. Christopher, Frank Lock, C. 
H. Coffin, J. H. Lenehan, J. A. Kelsey, 
J. H. Kelly. 

New York City Committee.—C. G. 
Smith, chairman; H. W. Eaton, A. M. 
Thorburn, F. C. Buswell, C. D. Dunlop. 

Boston Committee—James H. Brews- 
ter, chairman; Geo. C. Howe, G. W. 
Babb, Geo. Neiley, F. W. Sargeant, Edw. 
Milligan, E. Winchester, E. C. Brush, 
Chas. E. Parker, J. Montgomery Hare. 

Philade!phia Committee.—E. C. Irvin, 
chairman; A. H. Wray, J. B. Kremer, 
Jr., R. Dale Benson, P. L. Hoadley. 

Buffalo Committee.—John H. Stod- 
dart, chairman; C. G. Smith, W. H. 
Stevens, Edw. Milligan, E. W. West, 
A. N. Williams, Victor Roth. 

Pittsburgh Committee.—John O. Platt, 
chairman; Edw. Milligan, R. C. Chris- 
topher, Geo. W. Dewey, C. D. Dunlop, 
R. D. Harvey, Wm. Hare. 

Baltimore ey yr A. N. Wil- 
liams, chairman; J. A. Kelsey, R. Emory 
Warfield, W. H. Baden ns, G. W. Burchell. * 

Providence Committee.—E. C. Brush, 
chairman; Geo. Neiley, C. D. Dunlop, 
A. K. Simpson, Henry W. Gray, Jr. 

New Haven Committee.—C. G. Smith, 
chairman; H. W. Eaton, Geo. Neiley, 
R. C. Christopher, H. A. Smith, E. Win- 
chester, F. W. Sargeant 

District of Columbia Committee.— 


Wm. Hare, chairman; Jos. A. Kelsey, 


R. C. Christopher, J. O. Platt, C. G.| 


Smith, F. C. Buswell, E. J. Haynes. 


| 
| 


Arkansas Committee.—C. H. Coffin, | 


chairman; C. = gre vice-chairman; | 


A. H. Wray, . Stoddart, S. Y. Tup- 
per, H, A. eg Henry W. Gray, Jr. 

Pennsylvania Committee—John .O. 
Platt, chairman; Chas. R. Peck, A. N. 
Williams, J. B. Kremer, Jr., F. W. Jen- 
ness. 

Special Committee on Suburban Ex- 
change.—J. H. Stoddart, chairman; C. 
A. Ludlum, Harold Herrick, Geo. W. 
Babb, R. Emory Warfield. 





JERSEY PAPERS DEFEND BROWN. 

Many of the New Jersey daily papers 
are flocking to the defense of the New 
Jersey rating expert, Atlee Brown, say- 
ing that his work his resulted in a re- 
adjustment of rates to the benefit of 
the public. One of the strongest de 
fenses of the expert was published in 
the Summit Record, and copied in the 
Dispatch of Union, N. J., and in other 
papers. 





AGENCY CHANGE IN BOSTON. 

Boston, Jan. 14.—A local agency 
change of considerable importance will 
become effective here on January 15. 


It will consist in a change of repre- 
sentation involving prominent compa- 
nies. 





NEW TAILOR SHOP, HAZARD. 


A unique fire occurred in the tailor- 
ing establishment of A. & M. Needle- 
man, Philadelphia, this week when a 
bolt of cloth fell behind a steam radia- 
tor, causing a loss of about $1,000. 








NEW HAND-IN-HAND AGENCIES. 


The Hand-in-Hand Underwriters has 
made a number of important appoint- 
ments since the first of the year. Two 
of the new officers are Thomas Flaher- 
ty, Portland, and Baker & Hodge, Ban- 
gor, Me. 





In association the National-Ben 
Franklin, Humboldt, Teutonia Insurance 
companies, and the Pittsburgh Under- 
writers, all of Pittsburgh, have opened 
a branch office at Boston, appointing 
George S. Rosencrantz, as manager for 
New England. 


JOINS WESTERN UNION. 





Membership in the Western Unio1 
has been sccured by Carroll L. De- 
Witt, vice-president and managing un- 
derwriter of the Cleveland National 
Fire, of Ohio. 

Colonel Fred W. Fleming, vice-pres- 


ident of the Kansas City Life, is pretty 


sure to be found at the front of any- 
thing happening in Kansas City. The 


of State Bryan 
was in Kansas City. A luncheon in 
his honor, which was attended by 
most of the notables and officials of 
Missouri, was arranged by Colonel 
Fleming. 


cther day, Secretary 


NEW JERSEY APPOINTMENTS. 


\UTOMOBILE INSURANCE COMPANY; 
Layard C ate. Red Bank; Joseph F. 
Carroll PSilip H. Rule, — 
Amboy. RE; Ernest 
Compte, Lakewood COLUMBIAN NATION: 
\L; Ven Broeck Morse & Co., Jersey City 
CONCORDIA; Ernest E e Compte, Lake 
0d Bas ar fe 7 FIRE & MARINE; Joseph 


“ CITIZENS 


Rec den. FIRE ASSOCIATION 
OF P HID, ADE L P Hl A; Be F. Hill, Somers 
Point MICHIGAN IRE & MARINE; 

Joseph Beck Tyler, é amden. NIAGARA; 
Joseph Beck Tyler, Camden NORTHERN 
ASSURANCE; Solomon Hershenstein, Jersey 


City. Frances Cook. 


PEOPL ES NATION AL; 
l I. aul, Jersey 













S« John City; J. 

Br aard Wright, New unswick JUEEN; 

am G. Bedle, Matawan Bs 

A. Pfingsten, Jersey City. “SPRING: 

& MARINE; David A. Power, 

SUN INSURANCE OFFICE; 

‘ Pedricktown. WESTERN AS 
su Arthur Robertson, Newark. 


ich, James A. Romeyn, Hack- 
ensac i] t aeeth, Hoboken. 
\ mannia, Ada Mu Muller and_ Rolfs, 
William A Rolfs,. "Jere ey “City; William S. Van 
Blunk, William P. Hlallinger, C amden. 
Arlington. Louis Kretchmann, Jersey City 
Century, Souder & Heck, Inc., West Collings- 
wood. 

















P. L. 





C. E. SHELDON, Vice-President 


FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 





Capital Stock - - - $1,000,000.00 
Liabilities - - - = 5,431,072.05 
Special Reserve Fund = - 300,000.00 
Net Surplus - - - 3,135,102.52 

Total Assets - - $9,866,174.57 


C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 


HOADLEY, President 
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homas 


L. Wilson, Swedesboro; 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


John Glueck & Son, Town 


ompany of the State of Penna., 
erson, Metuchen. 
lenry Stockfleth, Wil- 
ver, Maplewood. 
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~~ THE HANOVER 
sew Yorx. Fire Insurance Company 
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‘ | Cash Capital - - $1,000,000.00 
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The real strength of an insurance company is in 





WESTERN 
ASSURANCE CO. 
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the conservatism of its management, and the 
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surance of the security of its policy. 


R. EMORY WARFIELD ~ President 
JOSEPH McCORD - Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst.Sec’y 


JAMES W.HOWIE - .- 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


Gen. Agent 





Toronto, Canada 











January 1, 1913 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 


$2,464,562 05 
1,018,318.63 | 


GR esevasccascessneees 


A. COX, President 
BROCK, Vice-President 
W. B. MEIKLE. Gen. Manager 














LOGUE BROTHERS & CO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 


MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CO. 








THE 


PACIFIC C 


a ee U.8. Managers 


NORTH & SOUTH CAROLINA DEPART: 


Insurance Company, Ltd, 
OF = ENGLAND 
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YORKSHIR 


tablished 


The “YORKSHIRE?” is the ban and Strongest of the Pgish Fire Companies not here- 


tofore represented in the United 
ERNEST B. BOYD, Underwriting Manager 
. E, LANE, Assistant Manager, 80 Maiden Lane, New 


York 
Nee" York Life Insurance & Trust Co., U. 8S. Trustee, 52 Wall Street 


OAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
MENT, Harry R. Bush, Manager, Greensboro, N. 
UTHEASTERN DEPARTMENT, Dargan é Hopkins, Managers, Atlante, Ga. 
Louisiana & Misslesipl Department, JAS. B. ROSS, Manager, New Orleans, La. 
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CASUALTY AND SURETY NEWS 





ACCIDENT MEBTING TOMORROW 


TRAVELERS NOT TO ATTEND. 








“Too Much Press Agency Work” by 
National Association of Agents 
is Charged. 





Wade Fetzer, president of the Na- 
tional Association of Casualty and Sur- 
ety Agents, arrived in New York on 
\Wednesday of this week for confer- 
ence with agency men and brokers to 
map out the petition of the Association 
to be presented at the meeting on 
Thursday with the Committee of the 
Accident and Health section of the Iin- 
ternational Association of Casualty and 
Surety Underwriters. 

Mr. Fetzer’s arrival was given an 
added tinge of interest by the receipt 
of a ietter from Bertram A. Page, vice- 
president of the Travelers Insurance 
Co., to Wilfred C, Potter, chairman of 
the Accident and Health Committee in 
which Mr. Page resigned from the com- 
mittee in the following letter: 

“Since the last movement to improve 
the accident contract was inaugurated, 
so much time has been consumed and 
so ‘little progress made that | do not 
regard the outlook as promising. | am 
now advised of the meeting called for 
next Thursday which introduces a new 
element which I hope will be helpful 
but which means a vast amount more 
time and effort. 

“TI feel as if the Travelers had already 
contributed its full share to these ef- 
forts, especially when we consider that 
its share in the responsibility for the 
present condition of things is less than 


that of other companies or most of 
them. I therefore wish to resign from 


the standing committee which I hereby 
do. 

“T hope you and your associates may 
succeed in reaching a result that will 
be acceptable to all the companies.” 

Plaint of Company. 

There are various reasons given for 
the resignation, but the general opin- 
ion is that some of the companies feel 
that the National Association of Casu- 
alty and Surety Agents has trumpetea 
iis plans too loudly in the newspapers 
and has given the impression in some 
guarters that it intends to turn the 
business upside down. Anyway, the 
agents in small towns are writing let- 
ters in which they are demanding all 
sorts of changes in the casualty busi- 


ness. One company got the idea that 
there would be an attendance of 150 
agents at the meeting on Thursday, 


whereas there will of course be only a 
handful. 

The Association has a press agent, 
and an attempt will be made this week 
to put a muzzle on him. 


COMMERCIAL CASUALTY’S PLANS. 





| 


Will Write Plate Glass and Burglary | 


Policies—North Jersey Conference 
Next Meet. 





Newark, N. 


J., Jan. 14—The Com- | 


mercial Casualty, of Newark, will ex- | 


tend its business considerably during 
the present year. On February 1 the 
Company will open a plate glass de- 
partment, and will also, write burglary 
insurance. The Company wrote $520,- 


000 of premiums in 1913 compared iz | 


$349,000 in 1912. 


To Discuss Dual Agencies. 


There is considerable interest being | 


taken in the annual meeting of the 
Casualty Underwriters Association of 
Northern New’ Jersey to be held on 
January 21. George Hanney, 
Employers’ Liability is president of the 
association. One question coming up is 
the proposition to file with the asso- 
ciation a list of agents so that the 
members shall know where all compa- 
nies stand on the dual agency question. 
Under Full Headway. 

The new office of the Aetna Acci- 
dent and Liability at this city is doing 
a good business. It is in charge of 
J. H. P. Stevens, whose territory is 
Northern New Jersey. Associated 
with him are Hugh Robinson, in charge 
of the accident department, and C. W. 
Day, in charge of the bond depart- 
ment, and these special agents: E. 
M. Davett, William Hurd-.and George 
W. Phillips. Messrs. Robinson and 
Day were formerly with the Aetna in 
Jersey City. 

Ocean May Move Offices. 

The Ocean, which is now on a ground 
floor location, in Clinton Street, may 
follow the example of most of the other 
companies in Newark and take part of 
a floor in a skyscraper. There 
doubt as to the value of ground floor 
locations in a city such as Newark, 
where most of the business of an 
agency is brought to it, and does not 
enter because there is a sign on the 
window. 

Ballard & Garrett, of the Prudential 
Casualty have done well in North 
Jersey sitce their recent appointment 


is 





TRAVELERS BUSINESS FOR 1913. 
The Travelers of Hartford wrote in 
accident premiums during 1913, $4,- 
900,090 which is a gain of $270,000 
over the preceding year. The liability 
premium account showed premium re- 
ceipts of $8,000,000 a gain of $900,000 
over 1912. The Company’s total income 
for the year 1913 amounted to over $26,- 
400,000 a gain of over $2,200,000. 





Copies of the rate manual contain- 
ing the revised figures upon residence 
business, have already been sent to the 
local representatives of some compa- 
nies, while other offices plan to dis- 
tribute them within the next few days. 


of the | 








EDWIN WARFIELD, President 


FIDELITY and DEPOSIT COMPANY 


OF MARYLAND 











New York Surety Office ASS 


2 Hector Street 











Home Office. BALTIMORE 





September 30th, 1913 


$11,783,194.94 
See Qur Nearest Representative For Your Next Bond or Policy 





ets New York Gasualty Office 


84 William Street 














F, & D, RESERVE 1S $5,769,897 





HOLDS ITS ANNUAL MEETING. 
During the Year 1913 the Company 
Entered Germany, Hungary 
and Russia. 

Baltimore, Jan. 14—The annual 
meeting of the stockholders of the 
Fidelity and Deposit Company was held 
here on Monday. President Edwin War- 
field gave a statement of the Company's 
financial condition. This showed dur- 
ing the year the Company add@ed to its 
various reserve accounts $2,054,012.06, 
bringing the total amount of these re- 
erve accounts as of December 31, 1913, 
up to $5,769,897.22. The loss paying 


power of the Company, representing its 
protection to its policyholders, is now in 
excess of $7,500,000. Assets on Decem- 
ber 31, 1913, re $11,417,130. 


The Company 


we 


has paid in dividends 


to its stockholders since organization 
(not including the extra dividends of 
$110,000, paid in the early months of 
i913) $4,770,000. 

The Company, during the year, was 
admitted to do business in Germany, 


its other 
in past years 


Hungary and Russia and with 
foreign connections made 


is equipped to serve its patrons in 
nearly all the leading cities of Europe 
The home office building is carried at 
$2,375,000, on which valuation it showed 
a net return of 3.72 per cent. during 
the year. This investment saved the 
Company last year-in taxes on its cap- 
ital stock about $42,300, or 1.78 per 
cent. 





MANAGER AT NEW YORK CITY. 

In succession to E. B. McConnell, re- 
signed, James L. D. Kearney has been 
appointed manager at New York city 
for the Equitable Surety Company of 
St. Louis, with which corporation he 
has been associated for some time. 

INCOME OVER $1,000,000. 

Vice-President John L. Way -of the 

Travelers Indemnity Company of Hart- 


ford, advises that the income of the 
corporation for 1913 exceeded $1,100,000, 
a gain of $180,000 over the previous 
year. 


ADVISED AS TO CONN. LAW. 





State Agents of Fidelity and Casualty 
Company Diccusses Workings 
of New Statute. 





Connecticut agents of the Fidelity 
and Casualty Company, to the number 


of thirty, met at Hartford some days 
ago, and with a number of division 
superinterdents from the head office 
reviewed the operations of the new 
Connecticut workmen’s compensation 
law. W. J. Johnson, superintendent of 


the Company's 
ke at some 
cation of the 
bility business, 
W. H. Boehm, 
branch, told 


liability 
length 


department, 
upon the appli- 
statute to general lia- 

While Superintendent 
of boiler and fly-wheel 
its effect upon those de- 
partments. Superintendent of Agents 

J. Ferres addressed the local men 
upon general lines, while W. P. Learn- 
ed, associate superintendent of the 
burglary department, reviewed the 

yQTeS f that branch of underwrit- 





Prudential Sasualty Gu. 


HOME OFFICE 
INDIANAPOLIS 








Strictly a Casualty Company | 





EMPLOYERS LIABILITY - - PUB 
WORKMEN'S COLLECTIVE - - - 


LINES WRITTEN 
AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 


GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE 


LIC - - TEAMS - - - ELEVATOR 
- WORKMEN’S COMPENSATION 


GLASS 








Liability 
Fidelity and 


Surety Bonds 


Casualty 








Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


of Amprira 


Home Office: 133 WILLIAM STREET, NEW YORK 


Accident 
Disability 
Plate Glass 


Company 

















all 


HIRSH WROTE BUSINESS MEN 


NOW. 





SHUNS FREAK RISKS 
Champion Accident Insurance Writer of 
New York City Discusses Some 


of His Achievements. 





The most successful personal acci- 
dent insurance agent in America wrote 
$82,000 in premiums last year. He lives 
in New York and he is attached to the 
agency of E. E, Clapp & Co.; he places 
his preferred business in the Fidelity 
and Casualty Company; he has a large 
suite of offices of his own, in which 
there are stenographers and clerks; his 
name is J. S. Hirsh. 

While Mr. Hirsh has written many 
freak policies in the past, such as insur- 
ing Paderewski against loss caused by 
missing performances, and covering il 
one fell swoop the tour of the Chicago- 
Philadelphia Opera Company, he says 
that the best business an accident agent 
can write is the business man or the 
people in the downtown district of New 
York. They appreciate what accident 
insurance is; it is not hard to write 
them once you obtain their confidence; 
they do not want unusual or weird 
contracts; they pay their premiums 
promptly and are easy to renew. 

Writing Big Men of “the Street.” 

Anyway, according to Mr. Hirsh, it 
is no harder to insure a man like Jacob 
H. Schiff, of Kuhn, Loeb & Co., for 
$100,000 than it is to insure Tom Jones, 
i.e, if you can get on as intimate a foot- 
ing with a Wall Street man as you do 
with Jones. How can one reach such 
un intimate footing? It is all a case of 
personality and having the company be- 
hind you, says Mr. Hirsh. The pros- 
pect has to be met in such a way that 
the personality can be impressed. Go- 
ing into a millionaire’s office to solicit 


will not get the average agent any- 
where. If you meet him in his ciub or 
at a dinner in the home of a personal 
friend you can’t talk insurance first. 
The best way to do is to use a little 
psychology, and try and make the pros- 
pect broach the subject himself. 


One sure way to make some success in 
writing accident insurance is to know 
your subject. If the prospect ever asks a 
question that the agent cannot answer, 
he has lost a lot of headway. Accident 
insurance to write than are 
some other branches of insurance, and 
it is simpler; so it is up to the agent 
to be posted. Another reason why ac- 
cident insurance is a good field to work 


is easier 


is that the renewals come easy after 
the second year. That second year, by 
the way is the hardest to write. But 


as~ 


ence that is tucked away, then the 
sured gets into the habit of thinking of 


his policy every time he crosses a 
street and sees an automobile. He 
wouldn't be without that policy for 


wivthing. 
Paderewski and Bernhardt. 

Soliciting accident insurance is an end- 
less chain and to be a successful acci- 
dent agent it necessary to be con- 
stantly on the lookout for opportunt- 
ties, and not to say “quits” after writ- 
ing a man. One day Mr. Hirsh called 
upon a piano manufacturer who was a 
prospect. He wrote the piano manufac- 
turer, his father, his two brothers, his 
brothers-in-law, his nephews and he is 
still writing in that family. 

But one policy that Mr. Hirsh enjoyed 
soliciting on Sarah Bernhardt. 
Most women are out of the field of ac- 
cident prospects when they pass the 
age of fifty-five. In fact, the companies 
will not write them. Not so with Bern- 
hardt. She was sixty-five then and 
took out a policy for $200,000. And 
there was no claim under it. Once Mr. 
Hirsh insured Paderewski in the 
Lioyds, but he had an accident on a 
railroad train which interrupted his tour 
and the Lloyds lost so heavily that 
they passed him up. Now he in 
America again and this time has no in- 


is 


was 


1S 
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surance. American enniapitilin who 
turned him down are congratulating 
themselves because he is skipping per- 
formances owing to the receipt of let- 
ters from Nihilists. If he were insured 
and skipped a performance it would 
cost underwriters $1,600 or $2,000. 


“Good Advertising” for Artists to Insure 


Mr. Hirsh has insured many of the 
opera stars, but as a general proposi- 
tion they are not very enthusiastic 
about the ordinary indemnity, because 
$50 or $100 a week looks as large to 
them as a dollar bill does to J. P. Mor- 
gan. The most famous policy ever 
written by Mr. Hirsh was the blanket 
one covering a tour of the Chicago- 


Philadelphia company carrying such 
precious freight as Mary Garden, Tet- 
razinni and Daimores. The papers 


made.a great fuss about it at the time, 
saying that it was a $1,237,000 contract. 
They figured this up on the theory that 
if the train was wrecked and every- 
body killed, the loss resulting to the 
opera company because of the severed 
tour would foot over a million. For- 
tunately, for all concerned, there was 
not even a high C cracked on this tour. 
Much of the talk of comic opera favor- 
ites having their dancing feet insured 
for $20,000 and having themselves in- 
sured against chills and fever after 
bathing at Coney in winter time is for 
the consumption of the dear public. 
Many of these footlight favorites have 
not the price of such a policy were one 
to be issued. There is no doubt of the 
popularity of such stories, however. Al- 
though Kubelik is not so good a violin- 
ist as is either Fritz Kreisler or Ysaye, 
he can outdraw both of them because 
le had his fingers insured; and the 
public learned of it, not in a few lines, 
but in columns of publicity. 

As before stated, however, it is not 
necessary to write freak policies to be 
the largest writer of personal accident 
insurance in America. The “tired busi- 
ness man” is as good a prospect as one 
ean find. What is much more import- 
ant is to have back of the agent a com- 
~any that is fair and just in its claims 
und will see that the assured gets just 
return for his money 
“Such a company is the Fidelity & Cas- 
valty,” concluded Mr. Hirsh. 


REINSURES COMMERCIAL POLICIES 





San Antonio Company Will Continue to 
Write Other Casualty 
Lines. 

While the Southwestern Casualty 
Insurance Company of San Antonio, 
Texas, has reinsured all of its commer- 
cial accident risks with the Southwest- 
ern Surety Company of Denison, it will 
continue writing other branches of the 
business. These latter include indus- 
trial accident and fidelity and surety 
bonds of which it has a desirable 
amount upon its books. 

. 


COMMERCIAL CASUALTY 


The Ceorimercial Casualty Insurance 
Company of Newark, of which Harry 
C. Mitchell, is vice-president and gen- 
eral manager, is rapidly nearing the 
million dollar asset mark, and is 
steadily increasing in other directions. 
At the besinning of the present year 
the Company’s assets were $969,385, as 
against $628,702 twelve months earlier. 
The Company’s net surplus at the pres- 
ent time is $218,563, and its capital 
$375,000. 


INS. CO. 





PROMINENT LONDON VISITOR. 


A recent arrival from Great Britain 
is H. C. Thiselton, head office general 
manager of the London Guarantee & 
Accident Company of London, Mr. 
Thiselton, after spending some days in 
New York with Resident Manager 
Waters, will go to Chicago and talk over 
the Company’s affairs with United 
States Manager Lawson. 





PRAISES “COMPULSORY FEATURE. 


Washington Commission Discusses 
Workmen’s Compensation Act in 
Pacific Coast State. 


The State Industrial Commission, of 
the State of Washington, in its second 
annual report just issued, says: 

“Washington is still the only State 
of the 22 which have introduced the 
workmen’s compensation act in some 
form to make the law compulsory. Dur- 
ing the year we have been visited by 
committees from Oregon, Colorado and 
Missouri, and have been in correspond- 
ence with Wisconsin, New Jersey, New 
York, Idaho and other States, all of 
whom have sought information as to the 
practical working of our act. 

“There is no question that the com- 
pulsory feature is the backbone of the 
law, and in our State the principle of 
industrial insurance has thus proved it- 
self sound, whereas in the other States 
matters are still 
condition. All employers must be made 
to bring their employes under the law 


or the law is practically nullified in its 


effect.” 


NEW JERSEY APPOINTMENTS. 


Aetna Accident & Liability, Henry Pom- 
erehne, Newark. 

American Surety Company, Henry T. Kays, 
Newton. 

Continental Casualty Company, W. Meredith 
Dickinson, Trenton. 


London & Guarantee, Frederick P. Collins, 
Caldwell. 
London & Lancashire, Frank V. Carlough, 
Newark. 
Maryland Casualty, W. C. McCue, Philadel- 


phia, Pa. 


in an uncrystalized | 


Bsc if § canal Casualty, Percy A. Post, West- 


D. C. Butcher, Free- 
Hoboken; Charles 


. Orben, Newark; 


"Pacific Coast Casualty, 
hold; Frederick W. ory, 
Ramsay, Harmony. 

Preferred Accident, Charles S 
Arthur H. Strock, East oes e. 

Royal Indemnity, Charles ES Close, Matawan; 
Fraser Bros., Perth Amboy. 

Travelers Indemnity Company, Alex M. Taylor, 
Vineland. 

Travelers, Berton F. Bryant, New York; Harry 
Harbourt, Hightstown; J, P. S. Lower, Newark; 
Joseph B. Tyler, Camden; Charles L. Tierney, 
Englewood; Alex M. Taylor, Vineland; Leslie 
Wallis, Montclair. 

Unien Casualty, S. 
Atlantic City. 

United States Health & Accident, W. I 
Hamburg. 


Woodehouse Vortigen, 


. Frey, 





THREE BONDS ON REGISTER. 

The Maryland Casualty has executed 
a number of bonds for city officials. 
Three of them cover the Register of 
the Bronx. 


The Employers’ Liability 





Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manages 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





in case of injury. | 





Liabilities, 
Capital 


Property 


The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 
Semi-Annual Statement, june 30, 1913 


Surplus over all Liabilities 
Losses paid to June 30, 1913 .... 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 


Fidelity Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
and Theft Insurance; Plate Glass Insurance; Liability Insurance —Employers’, Public, Teams 


$10,824,349.81 
7,903,328.86 
1,000,000.00 
1,921,020.95 
42,907,985.38 


(Personal Injury, Property Damage and 





(Personal Injury and 


Steam-Boiler Insurance; F ly-Wheel Insurance. 


). 
Collision), Physicians’, Druggists’, Owners’ and Landlords’, 


Elevator, Workmen’s Compensation— 











The NATIONAL of Detroit 


Pioneer of Accident and 
Health Insurance. 


UP-TO-DATE POLICIES. 


Salaried positions for high-class men of experience. 








Whilden & Hancock 


95 WILLIAM ST. 
NEW YORK 





General Brokerage Business 





..-All Branches... 








“PROMPT ATTENTION” 
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Everybody has 
heard of the miner 
who sold his claim, 
and went to the 
city to make a 
fortune, only to read that gold had been 
discovered on his former holding. That 
simile can be matched in the insurance 
business every day. The insurance 
nomad, the man who is constantly 
changing, who is never satisfied, is a 
brother to the man who blames his 
lack of success on luck. 

John ‘A. Griffin, vice-president of the 
Fidelity & Deposit, tells a story about 
an agent who was constantly bemoan- 
ing the fact that he did not have 
enough means to travel. 

“If I could spend the Summer at some 
of these fashionable resorts, or go in 
Winter to Palm Beach, or take an occa- 
sional trip to Europe I could meet 
people who would do me a world of 
good. How can I expect to make a 
big success when I haven’t the oppor- 
tunity to make acquaintance,” he said. 

“You can never make a success if you 
sit around all day and worry about it,” 
Mr. Griffin answered. 

This grumbler quit, tried four or five 
ventures, traveled many thousands of 
miles, and then returned and asked for 
another chance with the Fidelity & De- 
posit. In the two years that interven- 
ed, men who had started with the 
same opportunities, were filling higher 
positions and writing large business. 

“TI believe,” said Mr. Griffin, “ in mak- 
ing an intensive effort to cultivate what 
is on hand at the moment. It may be 
slower work, but it wins in the end.” 


‘Don’t Always 
Want To Be 
Somewhere Else 


= * * 
Some insurance 
It It Worth agents are resign- 


The Time To ing from clubs 
Belong To Clubs? and lodges, believ- 
ing that member- 
ship is a waste of time and that 
they can work more effectively in other 
ways. There are about 500 clubs in 
New York, and membership in some of 
them is a nuisance. Of course, no in- 
surance man would think of quitting 
the New York Yacht, the Metropolitan 
or the Union in this city; the Chicago 
or Union League in Chicago; the Metro- 
politan in Washington and such organi- 
zations, but some of the clubs in this 
country are nothing more than bars or 
poker rooms, and an agent could be a 
member for a decade without making a 
friendship worth a dollar in his busi- 
ness. 
ae * ca 
One of the best 
This Man Makes collectors that the 
His Collections American Casualty 
In Advance Company has is a 
man who is al- 
ways among the top-notchers when the 


ON GENERAL AGENCY BASIS. 





Maryland Casualty Rearranges Bond- 
ing Department Representation 
In New York. 





Changing the New York city repre- 
sentation of its bonding department 
from a branch office to a general agency 
the Maryland Casualty has appointed 
as general agent E. B. McConnell, re- 
cently resident vice-president here for 
the Equitable Surety Company of St. 
Louis. Mr. McConnell has a recognized 
standing among contractors, and is an 
unusually alert business man. 





ANNUAL MEETING HELD. 

The. annual meeting of stockholders 
of the Fidelity & Casualty Company, 
of New York, was held on the 7th, 
the several directors whose terms ex- 
pired being unanimously re-elected. 
The directors will meet on the 21st, 
when, it is confidently expected the 
present efficient official staff of the 
corporation, will be re-elected. 


Special Talks With Local Agents 








monthly reports come in. He has in- 
augurated and for sometime has suc 
cessfully followed out the plan of mak- 
ing advance collections from _ policy- 
holders. In explaining this scheme the 
American Casualty Company’s “Agents 
Bulletin” says: 

“One of the best collectors we have, 
a man who is always among the top- 
notchers when the monthly reports 
come in, has inaugurated and for some 
time has successfully followed out the 
plan of making advance collections 
from policyholders. The scheme is to 
get them to pay two months’ premi- 
ums at the time the policy is issued or 
failing in that, getting them to pay at 
the earliest possible date two months’ 
premiums and then keeping them ahead 
by making collections at the regular 
time. Besides being a big lift to the 
collector, advance payments are a help 
to the policyholder in case of trouble 
and give him a chance to make arrange- 
ments so that his policy will not lapse. 
The benefits are mutual and a tactful 
collector can in ninety per cent. of the 
cases secure the co-operation of the 
policyholder.” 





s. ¢ #8 


Should the agent 


Let Company write to the Insur- 


Write Insurance ance Department 
Department and ask the com- 
missioner ques- 


tions, or should the agent write to the 
company and have the company obtain 
the information? The latter plan is the 
better, and the “Pacific Mutual News,” 
tells accident agents why as follows: 
“The company is in a position to at all 
times pass upon or intelligently cor- 
sider any problem which may be pre- 
sented to the agent and which may re- 
quire its reference to the insurance 
department. The State Insurance De- 
partments have their work to do and 
are busy and it is an extra burden tc 
them for an agent to present a subject 
upon which his company has already 
received a ruling and upon which he 
could have received the necessary in- | 
formation had he applied to his com- | 
pany before applying to the Insurance 
Department. The company has the 
entire situation in any particular state 
under its view at all times and while 
considering one particular subject the 
agent may overlook other phases hav- 
ing a vital bearing upon the subject 
under discussion. Many departmental 
rulings have been given on all branches 
of the work, and these are on record at 
the home office. If the agent will sub- 
mit to the company his proposition be- 
fore submitting it to the Insurance De- 
partment, he will save himself, the In- 
surance Department and the company 
considerable trouble and time.” 


TO DRAFT MARYLAND LAW. 





Baltimore, Jan. 14.—Insurance Com- | 
missioner Sheehan will draft a Work-| 
men’s Compensation Act which he hopes | 
will meet the objections that have been | 
raised to the Lord and Hammond bills. 
His bill will be patterned after the New 
York and Michigan laws. These pro- 
vide for four different methods of insur- 


ance. 

The Lord bill, drafted by the com-| 
mission appointed by Governor Golds- 
borough, contain no compulsory inour | 
ance feature. Commissioner Sheehan 
may adopt the Lord compensation | 
schedule. 





HARE AND CHASE APPOINTMENT. 





An important appointment in Phila- 
delphia was made by the Royal Indem- 
nity a few days ago when the Company 
gave its agency for all lines to Hare &' 
Chase. } 








Georgia Life Insurance Company 
MACON, GEORGIA 
W. E. SMALL ° President 
A STRONG CASUALTY COMPANY Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance: 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 


Apply PETER EPES, Agency Manager, Home Office 


OCEAN PAYS THE FIRST LOSS 


UNDER NEW CONNECTICUT LAW. 

















Workman Killed on New Year’s Day— 
Before Policy was 
Written. 





Of Mews Toe 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 





Hartford, Conn., Jan. 14—The Ocean | 
Accident & Guarantee will pay the first | 
loss under the new Workmen’s Compen- | 


sation Act. Jacob Zeppa, an employe | 
of a coal and wood company, was| 60 Malden Lane, Now York 
killed on New Year’s Day by being| 


caught in an elevator. The president | 
of the company employing Zeppa had! 











made application to the Ocean for a|* 
policy dated at noon on January 1, sev- 
eral hours after the accident occurred. 


GEORGE J. KUEBLER 


Hooker & Penrose, agents of the Attorney - at - Law 
Ocean, were asked if the loss would be | 
paid. As it was a holiday they could nee COUNSEL ON 
not get into communication with the ‘ E MATTERS 
officers of the Company immediately. Briefs of the Law in any State 


On the following day they were in- 


on Matters of 
formed by their Company that the coal 


and wood company’s liability would be INSU ANCE 
assumed by the Ocean, and the Zeppa a Specialty 

claim would be paid, although the Com- | 

pany was not legally liable. The Ocean | - References on 1 Application « — 





also decided to pay the loss in a lump | 
sum instead of weekly payments for 312 suite 720- 29 So. 
weeks. 


LaSalle St. ,Chicago, fll, 


TELEPHONES: Randolph 6816 and 6817 





CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


FMEA “teers POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 


—— 55 JOHN STREET 
F. W. LAWSON 





New York 
General Manager RX OSs £ 3 
Liability, Accident, Elmer A. Lord & Co. 
Burglary, Boiler and 145 Milk St., Boston 





Resid Manag: 
Credit Insurance een New _ 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


Established 1869. 
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NEW YORK LIFE INSURANCE COMPANY 


346 BROADWAY, NEW YORK 


SIXTY-NINTH YEAR 


TO THE POLICYHOLDERS: 
Our sixty-ninth was, in some respects, our greatest year. Some of the notable facts are these: 
New Business (109,763 Policies) : 


in over 
Risks in force Jan. 1, 1914 (1,101,655 Policies) 
Gain over Jan. I, 1913 . 
Dividends allotted (1914) 
Increase over 1913 
Income 
Disposition of Income: 
eath claims 
Matured Endowments, Surrender Value, etc 
Dividends 
Expenses, etc., including Taxes ($1,352,956) . 
Added to Reserves $124,000,000.00 





The investments of the year (outside of loans on policies) were , ‘ ; ° $41,740,459.14 
Invested to pay 5.07% 
As follows: 


Domestic and Canadian, State and Municipal Bonds $8,421,095.17 
Invested to pay 4.78% 


Representing thirty-four cities, ten counties and five school districts, located in 
twenty-two States, and two Provinces. 


Foreign, State and Municipal Bonds 7,149,471.41 
Invested to pay 4.40% 


Representing eleven countries. 
Railroad Bonds . 9,856,651.23 


Invested to pay 5% 
Loans on Business Property . 15,189,078.66 


Loans on Farms (New Department) 920,885.17 


Miscellaneous Bonds 203,277.50 
Invested to pay 4.88% 


Analysis and earning power of ledger assets on December 31, 1913: 


Railroad Bonds (4.27%) $311,949,214.47 
Foreign Government and Municipal Bonds (4.19%) 83,022,625.44 
Policy Loans (5%+) 133,507,619.52 
Premium Notes (5%+) 4,598,039.71 
Mortgage Loans, including Farm Mortgages (4.97%) 152,970,898.44 
State and Municipal Bonds (4.04%) 53,177,784.79 
Miscellaneous Bonds (6.67%) 7,003,132.23 
Stock (Received from Reorganizations) 284,046.88 
Real Estate Owned (4.36%) 9,196,586.10 
Cash (2.50%) 7,140,755.82 








TTOTAL $762,850,703.40 


Average earning power of all assets as of December 31, 1913: 


4.54% 


Increase in earning power since December 31, 1905: 
0.32% 


TRANSLATED into income, this increase, if maintained, will. yield an added income in 1914, and annu< 
ally thereafter, of $2,441,000.00 


Liabilities : 
Reserve to cover contract obligations $642,598,782.00 
Other reserves (taking securities at Market Values) 105,898,958.00 


$748,497,740.00 

The low price of bonds and the high rate obtainable on real estate mortgages made the year a good one for investment. 

The wording of the Federal !ncome Tax was materially improved and policy-holders generally benefitted by the intelligent response 
made to our letter to policy-holders, sent out last April. The united protest of policy-holders against unfair legislation is something that 
all legislatures, Federal and State, will have to reckon with in the future. 

A statement consisting of 168 folio pages, giving in minute detail the transactions of the year, schedules of the company’s assets, and 
a vast deal of additional information, will-be filed with the Department of Commerce in Washington, with the Government of each State 
(except one) of the United States, and with the Governments of all the leading Countries of the world. A brief of this, containing impor- 
tant details, will be sent to policy-holders during 1214, and will be mailed to anyone on request. 

DARWIN P. KINGSLEY, President. 





January 8, 1914 

















